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This Week: 


NEW AND RETIRED 


Twenty-one life insurance companies listed 
in the records of 1932 no longer appear. 
These companies were either taken over by 
receivers or merged with other going con- 
cerns. Eighteen mew companies were 
licensed and projected. The list appears on 
page six. The same record is given also for 
the Assessment Associations and Fraternal 
Organizations. 


IDEAS 


Walter Cluff, educational director of the 
Kansas City Life, and Wilson Slick, manager 
for the Reliance Life at Johnstown, Pa., con- 
tribute sale ideas which have general ap- 
plication. 


CONVENTIONS 


Two company conventions are reported in 
this issue. The Provident Mutual Life gen- 
eral agents association held a mid-winter 
meeting at Atlantic City, while fifteen 
hundred Metropolitan Life managers from 
all over the nation held their annual get- 
to-gether at the home office in New York. 


* * * 


ALSO 


C. Vivian Anderson, Provident Mutual 
agent in Cincinnati, and president of the 
N.A.L.U., gives practical hints on selling, 
emphasizing the "will" approach. The door- 
way and home office building featured this 
week is that of the General American Life, 
in St. Louis, 


Next Week: 


POINTERS 


Some selling hints are contained in an 
interesting article on non-ownership auto- 
mobile liability and property damage in- 
surance written for next week's issue by 
William M. Goodwin of Bethlehem, Pa. 








Now and Hereafter 


TORIES that depict animal life in any intimacy of detail inevit- 
ably are directed in their narrative to one instinct that seems 
to dominate in every existence. Whether the recital be of 

roaring lions in African jungles, of nervous deer on mountain slopes 
or of so commonplace a group as a family of house cats, the stirring 
chapters are those that center on scenes wherein the male stakes 
his life in an effort to guard that of his mate and those of the young 
of the species. A look behind the scenes in the animal kingdom 
reveals as a ceaseless drama of life an ever threatening, ever impend- 
ing struggle which has been so well titled and portrayed as the 
survival of the fittest. 


The fight, however, that animals wage to guard their young is 
concerned always with the dangers of the present. Their battle lines 
are always drawn against the disaster that now impends and the 
hazards that can be detected by the physical senses. Neither beast, 
nor bird, nor fish has ever evolved a system no matter how simple 
in conception, which was designed to perpetuate the care and affec- 
tion bestowed upon a mate and offspring beyond the day when 
life had ceased or to project their influence into the future trials. 


Man rises above his kingdom because to the concern of the present 
he is at once blessed and burdened by an ability “to look before 
and after.” The protection he affords his cherished ones, he knows 
eventually must cease. By love and duty animated he concerns him- 
self with a means to provide beyond his span of life. He surveys 
the panorama of the years that history records and from them 
endeavors to plan so that in the years that are yet to come his wife 
and his children may not suffer nor be deprived of the necessities 
of life. Man refuses to restrict the battle he wages to the foes of the 
present. He aims to project his influence into the future. 


In the course of civilization to the ramparts which men in their 
wisdom have thrown up against the besetting forces of poverty and 
distress, there has been added life insurance, the most powerful of all. 
Through it the average man can prepare in the prime of life to 
build a wall of protection around the home which he has built, and 
assure to those he loves a solicitous caring hand beyond the portals 
of death. Today, thousands upon thousands of women and children 
and children grown old enjoy an existence where the spectre of 
poverty has not been permitted to enter because life insurance pro- 
tection has supplemented a lifetime of protection. 

ha VG. 
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INSURANCE COMPANIES 
RETIRED IN 1933 


All American Insurance 


LIFE 


Company, 


Amarillo, Texas. Reinsured by the 
Trinity Life Insurance Company, 
Fort Worth, Texas. 


American Liberty Life Insurance Com 
pany, Muskogee, Okla. Reinsured by 
the Liberty Life Insurance Company, 
Omaha, Nebr. 


Insurance Ince., 
Receiver appointed. 
National Assurance Com- 
pany, St. Louis, Mo. Merged with 
the Central States Life Insurance 
Company, St. Louis, Mo. 


American Columbus, 
Ohio 


American 


Bankers Reserve Life Insurance Com 
pany, Omaha, Nebr. Reinsured by 
the Ohio National Life Insurance 
Company, Cincinnati, Ohio. 

Great Western Life Insurance Com 
pany, Albuquerque, N. M. Assumed 
by the Santa Fe National Life In- 
surance Company, Albuquerque, 
N. M. 


Hawkeye Life Insurance Company, Des 
Moines, lowa. Merged with the Serv- 
ice Life Insurance Company, Omaha, 
Nebr. 

Home Guardian Life Insurance Com- 
pany, Lincoln, Nebr. Reinsured by 
the American Reserve Life Insurance 
Company, Omaha, Nebr. 

Reserve Life Insurance Com- 

Birmingham, Ala. Reinsured 
by the Protective Life Insurance 
Company, Birmingham, Ala. 

National Life Insurance Company of 
J. S. A., Chicago, Ill. Receiver ap- 
pointed. 

Northern Life Insurance Com- 
pany, Hammond, Ind. Reinsured by 

Lincoln National Life Insurance 
Company, Fort Wayne, Ind. 

Northwestern Life Insurance Company, 
Omaha, Nebr. Reinsured by the 
American Reserve Life Insurance 
Company, Omaha, Nebr. 

Old Line Insurance Company, Lincoln, 
Nebr. Reinsured by the Lincoln Na- 
tional Life Insurance Company, Fort 
Wayne, Ind. 

Old West Life & Annuity Company, 
Culver City, Calif. Receiver ap- 
pointed. 

Peoria Life Insurance Company, Peoria, 
Ill. Taken over by the Illinois Insur- 
ance Department. 

Royal Union Life Insurance Company, 
Des Moines, Iowa. Receiver ap- 


pointed. 


Lincoln 
pany, 


States 


\ 
the 
Lhe 


uthern General Life Company, Mem 
phis, Tenn. License revoked. 

State Teachers Mutual Life Insurance 
Company, Dallas, Texas. Reinsured 
by the Beacon Life Insurance Com- 
pany, Tulsa, Okla. 

Union National Life Insurance Com- 
pany, Charleston, W. Va. Receiver 
appointed. 


of 
New and Retired 
Life 
Companies 
—1933— 


Union Pacific Assurance Company of 
America, Omaha, Nebr. Merged with 
the Service Life Insurance Company, 
Omaha, Nebr. 

Washington Life Insurance 
of America, Logansport, 
ceiver appointed. 


LIFE INSURANCE COMPANIES 
LICENSED AND PROJECTED 


Acme Life Insurance Company, Tulsa, 


Company 
Ind. Re- 


Okla. Organized with a capital of 
$50,000. 

Continental Reserve Mutual Life In- 
surance Company, Houston, Texas. 


Fireside Life Insurance 
Aiexandria, La. 

General American Life Insurance Com- 
pany, St. Louis, Mo. Assumed the 
business of the Missouri State Life 
Insurance Company, St. Louis, Mo. 

Imperial Life Insurance Company, 
Tulsa, Okla. Organized with a cap- 
ital of $10,000. 

Lamana Panno Fallo Industrial Ins. 
Co., Ine. New Orleans, La. Organ- 
ized with a capital of $10,000. 

Monarch Life Insurance Company, 
Greenville, S. C. Chartered with a 
capital stock of $25,000. 

Mortuary Benefit 
Baton Rouge, La. 
capital of $10,000. 

National Aid Life, Springfield, Ill. Or- 
ganized with a capital of $100,000. 

Pioneer Mutual Life Insurance Com- 
pany, Chicago, III. 

Postal Union Life Insurance Company, 
Los Angeles, Calif. Organized with 
a capital of $250,000. 

Reliance Industrial Life Insurance 
Company, Baton Rouge, La. Organ- 
ized with a capital of $100,000. 

Sterling Life & Casualty 
Company, Chicago, III. 

Union Protective Assurance Company, 
Memphis, Tenn. Organized with a 
capital of $106,740, surplus $5,500. 

Victory Mutual Life 
pany, Chicago, Il. 
capital of $100,000. 

Virginia Mutual Benefit Life Insurance 
Company, Richmond, Va. 

Washington Life Insurance Company 
of America, Logansport, Ind. Or- 
ganized with a capital of $100,000. 

Western Mutual Life Insurance Com- 
pany, Dallas, Texas. 


Company, 


Association, Inc., 
Organized with a 


Insurance 


Insurance Com- 
Organized with a 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORGANIZATIONS 
LICENSED AND PROJECTED IN 1933 
Allied Counties Benefit 
Sleepy Eye, Minn. 
Anderson Home Life Insurance Com. 

pany, Anderson, Ind. 


Association 


Benevolent Associates 
Minneapolis, Minn. 

Black Hills Benefit 
Rapid City S. D. 
sessment life plan. 

Catholic Guards of American, Chicago, 


Incorporated, 


Life Association, 
Organized on as- 


Central Minnesota Mutual Benefit As- 
sociation, Willmar, Minn. 

Community Mutual Benefit Association, 
Madison, Minn. 

Consolidated Benefit 
tin, Minn. 

Empire Mutual Aid Association, Min- 
neapolis, Minn. 


Association, Aus- 


Federal Mutual Benefit Life Associa 
tion, Huron, S. D. 
Gibraltar Industrial Life Insurance 


Company, Indianapolis, Ind. 

Golden West Life Insurance Associa- 
tion, Topeka, Kans. Organized on 
assessment life plan. 

Guarantee Reserve Life Insurance 
Company, Indianapolis, Ind. 

Henning Benefit Association, Henning 
Minn. 

Ideal Life Association, Spring Valley 
Minn. 

Life Benefit Incorporated, Huron 
S. D. Organized on assessment plan 

Maritime Relief Association, Washing- 
ton, D. C. 

Modern Mosaic Templers of the State 
of Texas, Texarkana, Texas. 

National Benevolent 
Falls, Minn. 

Nazarene Mutual Benevolent 
tion, Little Rock, Ark. 

Neighbors Life Insurance 
Little Rock, Ark. 

New Deal Benefit Association, Madison 
Minn. 

Park Region Benefit Association, Long 
Prairie, Minn. 

Polish Workmen’s Aid Fund Inc., New 
York City. 

Prairie Mutual 
Clarkfield, Minn. 

Savings Fund Life Insurance Company, 
Anderson, Ind. 

Southern Assessment 
Sioux Falls, S. D. 
sessment life plan. 


Society, Fergus 
Associa- 


Company, 


Association, 


senefit 


Life Company. 
Organized on as- 


Southern Equitable Life Association, 
Warren, Ark. 
Southern Minnesota Benevolent So 


ciety, St. Paul, Minn. 
Twin City Mutual Benefit Association, 
Minneapolis, Minn. 
(Concluded on page 19) 
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PROGRESS THROUGH 
CONSTANT STUDY 


By WALTER CLUFF* 


ICTOR HUGO says that if God 
had intended man to go back- 
ards he would have put eyes 


in the back of his head. No one was 
ever placed upon earth to fail. It 
is intended that man shall succeed, ad- 
vance and develop. But this cannot 


be complacently done; it requires ef- 


fort, intelligent, continuous and well- 
directed effort. 

criticism against 
the life 


prepared. 


There is no 
who 


great 
insur- 
No 


great criticism against the one whose 


the agent enters 


ance business poorly 


early education has been somewhat 
neglected, but there is great cause for 
against the who 
life insurance and 
that he administer the 
benefits of our great device, or make 
any headway whatsoever, as an agent, 
without study. It is an insult to the 


intelligence of every successful life un- 


criticism 
ters the 
presumes 


person en- 
business 


can 


derwriter for any beginning agent to 
take the attitude that any degree of 
skill or ability can be obtained in our 
work except through diligent study, 
persistent, practice cover- 
ing the period of at least a year or 
more. 


systematic 


Too Many Non-conformers 


It is to be regretted that there are 
altogether too many instances where 
agents think lightly of, or entirely ig- 
nore, the necessity of proper study and 
preparation. Such are of no 
themselves, and are surely a 


men 
value to 
reflection upon the company that toler- 
ates them. 

Every representative should try to 
place himself under the great respon- 
sibility of preparing himself to be a 
life insurance man. It is a great re- 
sponsibility. He should formulate in 
kis mind a definite conception of the 
that are open for him in 
the business. He should know whether 


wane 


possibilities 


it he is a big man in possibilities, 
r whether he lacks ambition; whether 
he has a high degree of self-initiative, 
or is merely an echo of the last man 
he talked with. He 

teel that he has it 


should, in fact, 
within himself to 


% as big a man in his community, 
Capable of doing as important work, 
end of having it so recognized, as does 
the physician, the attorney, or the 
*Au f Life Underwriting Efficiency” 

ur Spirit of Life Underwriting.” 
The S 


ectator, February 15, 1934 


civil engineer. Consequently he should 
size himself up in the light of the rep- 
resentatives of these other professions. 
He put the right 
class, along with are, first 


should himself in 


men who 
of all, doing big things, and second, 
because of that, 
ary. He should 


himself, or the character of his work. 


drawing a high sal- 


not underestimate 


There are no_ professional men 
Doctors, Lawyers, Engineers, and the 
like, who are not required to spend 


some time every day in study of prob- 


o 
Page / 

lems pertaining to their work. In no 
cther way can they possibly hope to 
the times. 
lawyers 


keep abreast of 
You have who have 
neglected this, failed to 
study. They may not have been par- 
ticularly well the first 
place to enter the law profession. In 
any event, they failed to grow. As a 
call them “shysters.” 
There are some men in the medical 
profession forced to resort to unethical 


seen 


who have 


equipped in 


result, we 


practices because they have not at- 
tended medical society meetings, 
studied the American Medical Jour- 
nals, and kept themselves well in- 
formed. We call them “quacks.” 
There is no name for the life in- 
surance agent who takes the same 
careless, unintelligent attitude toward 
his advancement and progress. We 


ope there never shall be in the life 
insurance business a class comparable 
and “shysters. 


to “quacks” 





“ALONG PROSPECT STREET” 


By WILSON SLICK, C. L. U. 


Vanager Reliance Life. Johnstown, Pa. 


ECENTLY a many of 
men me that they 
are picking their prospects with 
greater care and that they are keeping 
away from certain prospects who would 
probably lapse the business and defeat 
their second year bonus. Well, we can’t 
help but admire a man for becoming 
more selective, but, is this the proper 
procedure? Personally, I think not. 
For example, an agent who has had 
the extreme ill fortune of losing a bonus 
or two, starts out Monday morning all 
primed and rarin’ to go. He starts 


great our 


have advised 





Wilson Slick 


down the street, stops at Mr. A’s place 
of business, thinks a moment and 
decides “No, there is no use seeing A, 
his business is bad, even if I did force 
him to buy he probably would lapse the 
policy next year and I would lose my 
bonus,” and so he passes up Mr. A. 
He crosses the street to Mr. B’s place 
of business and he suddenly remembers 
before he enters that Mr. B is reported 
to be on the verge of bankruptcy and 
he most certainly doesn’t want to take 
his business—so that’s the end of Mr. B. 

Farther along the street he decides 
not to visit Mr. C and Mr. D for rea- 
sons similar to those previously recited. 
And so, at the end of the street he comes 
to Mr. E’s business house. Now E pre- 
sents a beautiful picture. His business 
is apparently going along fine. He has 
been paying his bills promptly and ap- 
parently there exists a real need for 
insurance. He calls on Mr. E, interests 
him in perfect protection, but action is 
deferred. On three or four subsequent 
days the agent comes down this same 
“Prospect Street,” passes the business 
houses of A, B, C and D and again 
visits Mr. E with the final result that 
he sells him. One year passes and, as 
always happens, the picture changes on 
“Prospect Street.” Mr. A has weathered 
the storm and is doing fine, Mr. B who 
was adjudicated a bankrupt has again 
reopened his place of business and ap- 
pears to be doing quite well, Mr. C has 

(Concluded on page 19) 








With the Editors 


The Urge to Speculate 
nature an 


M** is by acquisitive 
animal, and that nature is long 


changing. True, just at present a great 
many who formerly gave full play to 
their acquisitive urge, with great suc- 
cess, are devoting their full energies to 
the problem of holding what they have 
but that not mean that 
lure of easy money, the urge to 
speculate is diminished in any degree. 
Even the New Deal stock transactions 
gives evidence that men and women are 
still willing and even anxious to lay 
their money on the line whenever they 
have become convinced that the dan- 
gers of depreciation are fairly offset 
by a chance of great appreciation. The 
stock market, regulated or otherwise, 
will continue to offer stiff competition 
to the life insurance man for the cus- 
tomer’s dollar. 

There are those who see the salvation 
of the country in the stimulation of 
normal, sane speculation. This view- 
point holds that a rising issue of spec- 
ulative stock acts as a tonic on all 
business, stimulating trade generally 
and rebuilding dead factory fires. How- 
ever that may be, we are afraid that 
Miss Francis Perkins, Secretary of 
Labor, was unduly optimistic about the 
influence of the Administration’s re- 
covery program when she warned busi- 
ness not to be fooled by the delusion of 
easy money in an address delivered be- 
fore the Columbia University of Arts 
and Sciences this week. That precious 
delusion is too deep seated in human 
nature, too long a part of man’s scheme 
of life, and finally, too often has the 
dream come true for it to be relin- 
quished at the approach of a mere 
economic revolution. Well meant, but 
suggesting we fear, a certain degree of 
futility, Miss Perkins said: 


gained, does 


the 


“Now is the time for the shoemaker 
to stick to his last, for the manufac- 
turer, merchant and all employers of 
labor to devote themselves to the sound 
and careful development of their par- 
ticular business, and not be fooled by 
the delusion of easy money. Specula- 
tion in their own stocks or others takes 
the mind off the art and science of 
management and puts a man out of 
the useful business leader class, who 
is needed and will be rewarded.” 


The sad truth is, men will continue 
to speculate, to seek “easy’”’ money as 
long as man is man. The life under- 
writers of the country meet the situa- 
tion in diverse ways. Some sell life in- 
surance estates as a basic bulwark 
against whatever the fates and bulls 
and bears may hold in store for the 


client and say “spend the difference;” 
others follow in along the trail of the 
winners and sell insurance to cinch the 
gains; still others enter the contest 
with the wholehearted desire and en- 
deavor to make life insurance fill the 
entire investment program, and some 
of them succeed. 

In this connection, it is interesting 
to know, by a small cross section of 
experience, how the investments of 
capable business men compare with the 
returns they receive from life insur- 
ance over a period of years. In the 
life insurance news section of this issue 
is reported an address by C. V. An- 
derson, of Cincinnati, in which he gives 
a thirty-year survey of the personal 
investments of seventeen outstanding 
business men. Sixteen of them showed 
a simple interest return of one per cent 
on all investments; one of the men 
stood head and shoulders above his 
fellow investment experts. His return, 
also simple interest, amounted to two 
per cent for all investments made dur- 
ing the past three decades. 





Fire Raisers 


NOTHER chapter was written this 
week in the case of Leopold 
Harris, London’s notorious “fire 
raiser,” when the head of the London 
Salvage Corps, Captain Brynmor Eric 
Miles, was found guilty of accepting 
bribes and conspiring to defraud fire 
insurance companies and was sentenced 
to four years of penal servitude. The 
Old Bailey Criminal Court convicted 
him on six counts of conspiring with 
and accepting bribes from Harris, a 
former fire insurance assessor, who is 
now serving a term of fourteen years 
of penal servitude for “fire raising” 
activities. 

The Harris case suggests what condi- 
tions possibly may be found to exist 
behind the activities in this country of 
unethical private fire insurance ad- 
justers. A case recently aired in a 
Chicago court and which was reported 
in The Spectator last week involved 
one such adjuster who was alleged to 
have filed a claim for $1,200 on a loss 
which was said to have been no more 
than $450. Municipal Judge Thomas 
A. Green, before whom the case was 
tried, asserted quite rightly that the 
private fire adjustment ring was worse 
than “ambulance chasing.” 

While there was no evidence pre- 
sented in the Chicago case to indicate 
bribery, it was revealed that the de- 
fendant had invoked the aid of firemen 
and others to obtain information about 


fires. The prompt appearance of pri- 
vate adjusters at the scene of a fire 
tends to create doubt in the minds 


of assureds when it is obvious that the 
adjusters are acting in the interests 
of neither the company nor the assured, 
The Chicago officials are to be com. 
mended in their efforts toward combat. 
ing the evil. 


Fire Losses 


HE current issue of Safeguarding 

America Against Fire, the official 
publication of the National Board of 
Fire Underwriters, contains the official 
fire loss figures for 1932, issued by the 
actuarial bureau of the National Board. 
Tables show the loss because of fire in 
each State, and these losses are tabvu- 
lated under “Strictly Preventable 
Causes” and “Partly Preventable 
Causes.” If such a table could be placed 
in every home and at least a cursory 
study of it made by the various men- 
bers of the family it is safe to assume 
that the fire loss for 1934 would be 
much less than for 1932. Here, as in so 
may other matters, ignorance and in- 
difference are the reasons responsible. 

It is worth while considering the 
causes called strictly preventable. They 
are as follows: Defective chimneys and 
flues; fireworks; gas, natural and arti- 
ficial; hot ashes and coals, open fires; 
ignition of hot grease, tar wax, as- 
phalt, etc.; matches—smoking; open 
lights; petroleum and its products; rub- 
bish and litter; sparks on roofs; steam 
and hot water pipes; stoves, furnaces, 
boilers and their pipes. The fire insur- 
ance agent who is actually giving the 
service to his clients that is so much 
emphasized alike by agency and com- 
pany organizations may well point out 
how much loss and suffering yearly re- 
sult because the average man and wo- 
man pay so little attention to the 
most ordinary safeguards in connection 
with the employment of things enumer- 
ated. The man who learns that be- 
cause of defective chimneys and flues 
fire resulted with a loss of not far from 
20 million dollars in 1932 may pay a 
little more attention than before to his 
own chimneys and flues. The same 
thing would apply to the other items 
in the list of preventable causes. 

It is not surprising to find that New 
York State led all the other States so 
far as the value of property destroyed 
was concerned, the total being $47,022,- 
373. The District of Columbia is at 
the other end with a total loss of $272,- 
266. 
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John Parker, formerly agency 
secretary of the National Life of the 
U.S.A., is appointed agency manager 
of the Continental Assurance Com- 
pany of Chicago. 

Machir Dorsey, C. Edwin Johnson, 
Edwin Hult and Harry W. Huttig are 
convicted by a jury in Chicago crim- 
inal court on eighteen counts of con- 
spiracy to loot the treasuries of their 


two affiliated companies, the Security | 


Life of America and the 
States Life, both companies now in 
receivership. 





Robert W. Serviss, formerly with the 
Western States Life, is appointed 
assistant to the agency vice-president 
of the Federal Life Insurance Com- 
pany of Chicago. 





The Penn Mutual Lfe Insurance 
Company reports January paid-for 
production I7!/p per cent in excess 
of the total for January, 1933. 





The Equitable Life Insurance Com- 
pany of Des Moines, la., announces 
that the 1934 scale of dividends pay- 
able to policyholders will be at the 
rate of 75 per cent of the dividends 
under the 1933 schedule. 





The Mutual Trust Life of Chicago 
announces that the schedule of divi- 


Northern | 


dends paid policyholders in 1933 will 


be continued throughout 1934. 





John A. Cosmus, vice-president of 


the Connecticut Fire Insurance Com- | 


pany, retires after 29 years of service 
with the company. 





William 
president 
Chicago, 


Schiff of New York will be 
and J. A. Mudd, Jr., of 
will be chairman of the 
executive committee of the New 
National Association of Insurance 
Brokers, according to reports of the 
mail ballot conducted by the or- 
ganization. 





Clarence E. Allan of the managerial | 


firm of Goodwin & Allan is elected 
president of the Fire Underwriters 
Association of the Pacific at the 58th 
annual meeting of the organization 
in San Francisco. 





Wallace D. Hicks, in charge of the 
inland marine and automobile de- 
partments of the Glen Falls Indemnity 


Company, is elected secretary of the | 


company. 





C. G. Weakley is named sales 
manager for the Employers Casualty 
and the Texas Employers of Dallas 


and H. B. Smith, Jr., is made super- | 
intendent of agencies for the Em- 


ployers Casualty. 





_ The Merchants Casualty Associa- 
tion, a reciprocal organization of Los 
Angeles 
receivers by the California Insurance 
Department. 





The Great Lakes Casualty of De- 
troit receives license to operate in 
the State of Washington. 


The S / 


is placed in the hands of | 





























"Very sad case . . . He twisted himself from one 
mail order insurance policy to another." 








SOUNDINGS 























| ———By ROBERT WADE SHEEHAN 


HERE are no sinecures in the investment de- 

partments of life insurance companies these 

days. It would seem that most of the mo- 
mentous events of recent months, whether of good 
or ill omen generally speaking, have all conspired 
to make the task of investing life insurance funds 
an increasingly difficult one. 

The laws restrict life insurance investments to a 
limited field; it is, comparitively, a small sector on 
the financial front, but on it has been concentrated 
the fire of a variety of forces. 

Bonds, the bulwark of any conservative invest- 
ment portfolio, are favored as a repository of life 
insurance funds. In the order of their importance 
as life insurance company investments they are: 
Railroads, Public Utilities, Government, State and ~ 
Municipals, and Miscellaneous Industrials. 

The railroads have been burdened by taxation, re- 
stricted by rate regulation and weakened by fierce 
competition from favored transportation systems. 

Public utilities, while expanding their services and 
increasing their importance and usefulness, have 
been made the target of public ownership theorists. 

Government bonds are as impregnable as ever but 
on one or two occasions fear and misunderstanding 
of Treasury policies have upset the traditional 
serenity of that market. As for Municipals, their 
value has been threatened by the introduction of 
legislation which would permit municipalities to take 
advantage of the Federal Bankruptcy Act. 

Of real estate mortgages, the other great outlet 
for life insurance funds, it is hardly necessary to 
speak. 

Life insurance officialdom, fortunately, is strong 
in financial intelligence. Their record under fire is 
reassuring. 
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Tide 


The Administration's bill for Fed- — 
eral supervision of the security ex- 
changes is presented to Congress 
with the purpose of preventing ‘in- 
equitable and unfair practices" on 
security exchanges to be listed 


| under it, 





Showing the effect of the revalua- 
tion of the country's monetary gold 
stocks the Federal Reserve statement 
last week showed that the monetary 
gold stock was up $3,001,000,000 in 
the week and on Wednesday totaled 
$7,036,000,000. 





Composite average of 70 indus- 
trials on the New York Stock Ex- 
change for the week ended Feb. 10, 
according to the New York Herald 
Tribune, closed Monday at 132.54 


and closed Saturday at 130.44. 


+yphen smithi | 





Composite average of 30 rails for 
the same week closed Monday at 
44.75 and closed Saturday at 42.26. 





Composite average of 30 bonds on 
the New York Stock Exchange closed 
Monday at 92.70 and closed Satur- 


| day at 91.91. 





Demand for steel continued to in- 
crease last week and the rate of in- 
got production again exceeded the 
official forecast for the week which 
placed the rate at 37.5 per cent. 





Wheat prices showed little change 
in the Chicago grain pit, the trend 
being ruled largely by weather news. 





re- 


and 


spite of 
securities 


Cotton futures, in 
actionary trends in 


| grains, forged rapidly ahead to new 


highs for the current season and final 
prices were around the best for the 
period and $3.45 to $3.65 a bale 
above those of Feb. 3. 





Loadings of revenue freight for the 
week ended February 3 totaled 564.- 
098 cars, which was an increase of 
2532 cars above the preceding week 
and an increase of 78,039 above the 
corresponding week in 1933. 





Dollar sales in department stores 


| throughout the country during Jan- 


| Reserve Board announces 


uary were 18 per cent above those of 
the same month of 1933, the Federal 
in a pre- 
liminary report covering 447 stores in 
224 cities. 





The cost of living of wage earners, 
after declining for two successive 


| months, increased 3 per cent in Jan- 
uary over December, being 5.2 per 


cent higher than in January, i933, 
but 22.4 per cent lower than in 
January, 1929, according to the Na- 
tional Industrial Conference Board. 





Wholesale food prices during the 
week ended Feb. 6 rose to the high of 
last year, reached in the week ended 
July 1, according to the index of 
Dun & Bradstreet, which stood at 
$2.08 as of Feb. 6, compared with 
$2.03 a week earlier and $1.51 on the 
same date a year ago. 








Provident General Agents Stage 
Profitable Convention 


[hree Day Meeting a 


t Shore Resort Largely 


Attended : Program Stresses the Practical 


Protitable practice—not what worked 
n the boom days of the twenties, but 
vhat is working now—was the theme 
an earnest, down-to-brass-tacks con- 
vention staged by the General Agents’ 
\ ciation of the Provident Mutual 
Life Insurance Company in the beau- 
il Benjamin West room at Haddon 


from Feb. 6 to Feb. 


dance on 


Hall, Atlantic City, 
8, inclusive. A 
Wednesday night attended by the gen- 


dinner 


eral agents, the officers of the company 


and their wives, and ladies from the 
home office, furnished the social high- 
light of the proceedings. 

Paul Loder, general agent at Phila- 


association, 
made a 
brilliant and humorous preface to the 
J. Stinson Scott of 
ter, secretary-treasurer, summarized 
the the last 
tion, Franklin C, 
outlined 


the 
and 


delphia, president of 


opened the proceedings 


meet Roches- 


ings. 
events of year’s conven- 
Morss, manager 
the plan of the 


and 


ot agencies, 


current convention. 

Andrew J. Davis, vice-president in 
charge of investments, addressed the 
convention on the current scene from 


a financial point of view. “There is 
nothing in the administration program 
the President to 
fear extreme 


currency or wildly uncontrolled 


as formulated by 
cause us to debasement 
of the 
he declared. 


credit inflation,” 


A Satisfactory Compromise 


Point 


s facing 


that 
President 


ing out political pressure 


not only from 
Con- 


the 


the extremely radical groups in 


gress but from the extremely conserva- 
tive groups as well, Mr. Davis stated 
that the fifty to sixty per cent mini- 
mum and maximum limits of dollar 
devaluation, while not ideal, repre- 
sent probably the best possible com- 
romise which would enable the rPesi- 
dent to keep full control of the situa- 
. 


Owners of life insurance policies and 


ither fixed income obligations will be 


the gainers if the administration is 


successful in its attempt to reestablish 


commodity prices on the 1926 level, Mr. 


Davis de ared. 

Alexander F. Gillis, of Newark, out- 
ned the working methods which en- 
abled his agency to increase its pre- 


miums by 56 per cent in 1933. Stewart 
D. Marquis told the convention of his 
plan of weekly agency meetings, which 


are held on Saturdays and which fea- 





President Linton’s address dealt 
with the financial status of the Proyj. 
dent Mutual at the close of 1933, dis. 
cussing in detail the various items jy 
the annual statement. He was given 
an unparalleled ovation at the con. 
clusion of his remarks. 

Malcolm L. Williams, assistant map- 
of agencies; E. Milnor Bechtel, 
agency assistant; and Paul Loder, pre. 


ager 


mie 


Provident Mutual group on the boardwalk. Left to right: Agency Assistant Ernest 
1. Farrington, and Mrs. Farrington; President and Mrs. M. A. Linton, and Paul 
Loder, general agent at Philadelphia 


ture the week’s work of his Chicago 
agency. Merrill W. Colby, of Decatur, 


whose agency is comprised chiefly of 
younger agents, described the football 
contest and “Provident Olympics” 
which enabled his afency to set a splen- 
did record for new during 
1933. Walter D. Cross, assistant man- 
ager of agencies presided. 

On Wednesday, after a series of 
breakfasts the direction of the 
various “zone men” who are in charge 
of the five geographical units of the 
Provident selling organization, Leonard 


business 


under 


C. Ashton, vice-president of the com- 
pany, spoke to the convention on the 
qualifications of a good agent. These 
resourcefulness, tact, 
concentration, 
and 


were listed as: 


interest in people, 


“drive,” common sense sense of 
time value. 
Jossert, Jr.. manager of the 


Department, gave a 


Henry 
Agency Research 
remarkably stimulating talk on agency 
concrete illustrations 


giving 


expenses, 


of the ways in which an agency can 
cut down needless expenditures He 
showed how annual collections of pre- 
miums more than doubled the profits 


of general agents over quarterly col- 
lections and how the profits on larger 
policy units were many times greater 
than those on the one or two thousand 


dollar cases. 


sided at the three general sessions of 
the Thursday meetings. 

Louis F. Paret, general agent at 
Philadelphia and Camden, New Jersey, 
made a most interesting contribution 
in the form of a report which is re- 
quired from his agents relative to their 
prospects. Each prospect’s individual 
case is analyzed from information se- 
cured at an opening interview, and a 
planned outline of the closing inter- 
view is developed in consultation with 
the general agent. 

Clancy D. Connell, of New York, 
gave case histories of all the new men 
recruited in his organization during 
i933. Elmer S. Albritton, of Chicago, 
outlined the principle of selection used 
by his agency in building man-power. 
Spiller Hicks took up the theme at this 
point and developed the training meth- 
ods he has used in building his success- 
ful organization in Virginia and West 
Virginia. Willard Ewing completed 
the cycle, describing the various meth- 
ods of supervision employed in_ his 
Kansas City agency. 

At an election of officers for the com- 
ing year, Alex M. Hammer, of Boston, 
was elected president of the Associa- 
tion. 

Franklin C. Morss, manager of 
agencies, and M. A. Linton, president 
of the Provident, closed the convention. 
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Metropolitan Life Managers Meet in 
New York 


iteen Hundred Field Representatives Take Part 
in Annual Rally at Home Office 


By RALPH REED WOLFE 


N his remarks last Saturday at the 

close of the three-day convention of 

field managers of the Metropolitan 
Life Insurance Company in New York, 
President Frederick H. Ecker said that 
it had been the most interesting con- 
vention it had ever been his privilege 
to attend. The enthusiasm shown by 
the managers and by the officials of the 
Metropolitan, who filled the large plat- 
form of the company’s auditorium, in- 
dicated that everyone was of the same 
mind on this matter. Nearly 1500 were 
present from all parts of the country 
and the auditorium was crowded at 
every session of the convention, which 
began Thursday morning. No general 
were held during the after- 
though the Saturday convention 
was not adjourned until nearly 2 
o'clock. The final feature of this an- 
nual event was the dinner held at the 
Astor Hotel Saturday evening. 


sessions 


noons, 


President Reviews Year 

address by President 
Ecker, dealing mainly with the finan- 
record of the company, the 
the Thursday session. It 


The annual 
cial was 
feature of 
enthusiasm, especially 
that the volume of life 
insurance the Metropolitan 
last year was only slightly more than 
7 per cent less than for 1931, the com- 
pany’s year. This report is 
summarized under another heading. 

The second session of the convention 
was called to order promptly Friday 


aroused great 


when it showed 


done by 


record 


morning by President Ecker. Addresses 
were delivered by Metropolitan officials 
Ernest H. Wilkes, second 
vice-president, on “General Comments”; 
James FE. 


as follows: 


Kavanagh, second vice-presi- 
dent, on “How Group Sales Can Be In- 
creased in 1934”; William C. Fletcher, 
secretary, on “Supervision of Agents’ 
Results Under the New Contract”; 
Francis M. Smith, third vice-president, 
on “New Business Responsibilities and 
Supervision”; Stewart M. La Mont, 
third vice-president, on “Accident and 
Health,” and Dr. Louis I. Dublin, third 
vice-president, on “Interesting Statis- 
tics of 1933.” 

The program for Saturday 
equally interesting and included papers 
on “Agent’s New Contract,” by Actu- 
ary James D. Craig; “Modern Sales 
Management,” by Vice-presi- 


was 


Second 
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Frederick H. Ecker 


dent Henry E. North; “Monthly Pre- 
mium® Insurance and Its Care,” by 
Third Vice-president Frederick J. Wil- 
liams; “Privileges and Responsibilities 
of Leadership,” by Third Vice-presi- 
dent Harry D. Wright, and “Analysis 
of Ordinary Applications,” by Third 
Vice-president Samuel Milligan. 
Anyone who has had the pleasure of 
attending one of the Metropolitan field- 
men conventions will not soon forget 
that while the delegates are fine insur- 
ance men—they would not be there un- 
less they were—they have other accom- 
plishments, of which singing appears 


to be a major one. The great applause 


Page 11 
which greeted each speaker was inter 
spersed by songs from groups in vari 
ous parts of the auditorium, and it was 
no unusual thing for a speaker to wait 
for 10 or 15 minutes before he was able 
to begin his address because of the ap 
plause and singing which greeted him. 
When Third Wright, 
from Canada, was finally able to make 
himself heard the loud cheer- 
ing and singing that welcomed him, he 
said that while he appreciated the re- 
ception the would 
rather sing than hear him speak, 


Vice-president 


above 


he feared agents 
Some of the addresses quite naturally 
dealt chiefly 
to the others, 
such as dis- 
cussed matters 
more general appeal. 
discussed the social 
of 1933, and pointed out that in spite 
of the effects of the depression the 
great social work done by the Metro- 
politan had not been allowed to suffer. 
He commented upon the excellent state 
of the public health during 1933. He 
advances made in the work 
against certain diseases. Regarding 
suicide, he asserted that since April of 
last year, which he termed the peak, 
there had been a steady decline. 
Following the final address at the 
Saturday session, President Ecker 
asked the delegates to remain for an- 
other 10 minutes. The superintend- 
ents of agencies came to the platform 
and James Bradley of New York, with 
the aid of a great chart that was dis- 
played at the rear of the stage, showed 
the quota for the present 
year, which included an average 
bined industrial increase per week per 
agent of 62 cents and total ordinary 
$1,956,689,097. President Ecker 
expressed himself as greatly touched 
and surprised by this quota and the 
scientific preparation behind it. He 
said that he believed that the agents, 
because of the conditions prevailing 
during the past year, had made the 
greatest record ever accomplished by 


interest 
but 


with matters of 
Metropolitan man, 
that by Doctor Dublin, 
that had a wider and 
Doctor Dublin 
accomplishments 


described 


proposed 
com- 


paid 


any insurance company. 


VETROPOLITAN LIFE ASSET GAINS AMOUNT 
TO NEARLY ONE HUNDRED MILLION FOR YEAR 


The Metropolitan Life Insurance 
Company issued, revived and increased 
a total of $3,174,994,475 paid-for life 
insurance in 1933, increased its assets 
$91,388,766, paid a record amount to 
policyholders declared the third 
largest dividend in its history. 

The volume of life 
ness done by the Metropolitan last year 
behind the 
and only slightly more 


and 


insurance busi- 


than 3 cent 


1932, 


was less 
total of 
than 7 per cent off from that of 1931- 
the year. Of the 


per 


company’s record 


total business paid for last year, $1,- 
583,300,706 ordinary insurance, 
$1,505,470,439 industrial, and $86,223,- 


was 


330 group. The amount of ordinary 
insurance was several million dollars 
greater than the total reported for 


1932. 

At the end of last year the Metro- 
politan had in force total life insurance 
of $18,802,984,818—$9,936,236,416 ordi- 
nary, $6,424,469,056 industrial, and $2,- 
142,279,346 group. In addition, the 


(Concluded on page 23) 











N St. Louis, as you drive out Locust 

Street to the beautiful homes that 

distinguish the city’s famous “West 
End,” one building that stands out in 
its vicinity is the white glazed terra 
cotta home office building of the General 
American Life Insurance Company at 
1501 Locust Street. 

The building 16,000 
square feet of land and has over 160,000 
square feet of floor space. It was de- 
signed to give the office workers the 
maximum amount of daylight possible 
The main en- 
trance on Locust Street is shown on 
this week’s cover of The Spectator. 


covers some 


during business hours. 


Upon this foundation of stone and 
built to endure through storms 
from every point of the compass, is 
being erected a life insurance company 


steel 


of adequate capital, conservative man- 
agement and integrity of purpose. The 
names of Walter W. Head, president, 
and David M. Milton, chairman of the 
board, of the General American Life, 
are synonymous with the highest ideals 
in financial circles. 

Mr. Head, a 
who has been a teacher, banker, boys’ 


dynamic personality, 
worker and executive, has surrounded 
himself with capable executives and as- 
sistants in every department—financial, 
agency, group, accident, health. John 
J. Moriarty recognized agency leader, is 


Home Office 
Buildings 
of 
Distinction 


LNVNOVONVNUIAVUOUVAUILTOUUUATHUE DAU AAT 


General American 
Life 
St. Louis, Mo. 
UUITUONUALIVOTOVUUOUYUOLSOUYUAUNAUULVUEONVOUNUETUADUOOTUEAUUAUASOAUUATOGVUALUOAEUATAU UAH 


agency vice-president. Sidney Souers is 
vice-president and executive head of the 


financial department. Other officers 
are: Emil E. Brill, vice-president, 
group department; C. O. Shepherd, 


actuary; Allen May, general attorney; 
H. F. Chadeayne, secretary; Charles H. 
Hempel, treasurer; Raymond H. Wib- 
bing, assistant vice-president; David W. 
Hopkins, assistant to the president, and 
J. T. Lynn, superintendent of agents. 


The company has accomplished an ex- 
cellent job of conserving the old Mis- 
souri State Life business and _ has 
proved its earnestness in writing new 
business since its organization. It is 
now licensed to operate in Missouri, 


-Kansas, California, Texas, Oklahoma, 


Nebraska, Illinois, Indiana, Ohio, Iowa, 
Pennsylvania, Michigan, Alabama, Ar- 
kansas, West Virginia, Virginia, South 
Carolina, District of Columbia and 
Territory of Hawaii. 

The General American Life acquired 
the building when it purchased the as- 
sets and business of the Missouri State 
Life early last fall. The first portion of 
the building, seven stories high, was 
erected in 1915, when the then rapidly 
growing Missouri State Life saw the 
need of expansion. Eight years later 
the space in this building proved to be 
inadequate, so five floors were added to- 
gether with an additional wing, which 
practically doubled the office space of 
the structure. 

The lower six floors of the building 
were leased to the Federal 
Land Bank of St. Louis for a period of 
three years when the General American 
Life found that it could contract its of- 
fice space into the upper six floors. Com- 
plete modernization and economization 
of floor space have just been accom- 
plished. 


recently 


The Spectator, February 15 1934 





| 


E\ 


l\ 


Pre 


spe 
the 
for 
des 
ag 
thi 
tec 
sul 


| eX- 
Mis- 
has 
new 
t is 
uri, 
ma, 
wa, 
Ar- 
uth 
and 


red 
ate 


| of 
vas 


34 








EVENTS * 








LIFE 








—_———— 








C. Vivian Anderson Gives Agents 


Practical Advice on How to Sell 


President of National Association, a Million Dollar Producer, Finds 
the Will Approach Effective Way to Reach Large Buyers; Never 
"Happens" to Call on Prospect; Urges Positive Attitude 


By FRANK ELLINGTON 


Where there’s no will, there’s a way—to sell life insurance, and 
to make the contract do all and more than the finest will ever drawn. 
And if there is a will, it very often is found impaired in some respect 
or other, or in crying need of the bolstering influence of a substan- 
tial life insurance policy. At any rate, C. V. Anderson, president of 


the National Association of Life Un- 
derwriters, and a million dollar pro- 
ducer for the Provident Mutual Life 
in Cincinnati, finds the will approach 
a prime one for the life agent, and he 
has sold a great volume of insurance 
by utilizing it. 

Mr. Anderson was the featured 
speaker at the monthly luncheon meet- 
ing of the Philadelphia Association on 
Tuesday of this week and his talk, 
made up entirely of sales suggestions 
that have been proved in the field of 
practical experience, was heard by a 
large and interested audience. M. Al- 
bert Linton, president of the Provident 
Mutual, was toastmaster at the lunch- 
eon and Russel U. Hergesheimer pre- 
sided. 

Three common desires actuate every 
man worthy of the name, declared the 
speaker by way of preface. First is 
the desire to earn an adequate living 
for himself and his family; second, the 
desire to effect financial safeguards 
against disability or premature death; 
third, to create an estate for the pro- 
tection of himself in old age. Life in- 
surance is the one certain answer to 
problems number two and three. 

The “How I do it” theme dominated 
Mr. Anderson’s talk from the start. He 
begins his presentation with a few 
strokes of a pencil on a 3 x 5 card, 
depending upon this device to catch and 
hold the attention of the prospect at 
the start of the sales talk. A picture, 
such as illustrated herewith, usually 
does just that. There is drama in that 
down curve representing the wife’s 
earning power between the years of 
25 and 55. That line is a sales talk in 
itself. This chart, Mr. Anderson said, 
has helped him to get the business and 
it has helped him hold it. 

Incidentally, in introducing the fea- 
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C. Vivian Anderson 


tured speaker, Mr. Linton mentioned 
the fact that from July, 1929, until 
December, 1933, C. V. Anderson’s first 
year lapse rate averaged 2.8 per cent. 
He keeps an accurate case history on 
(Concluded on page 17) 
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Most agents are familiar with this up- 
curve, but the down-curve offers a 
startling, powerful talking point 
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* COMMENT 








ARTHUR B. Woops 

SUN LIFE PRESIDENT 

Following a career of service 
with the Sun Life Assurance 
Company of Canada of more than 
half a century, Thomas B. Ma- 
caulay resigned as president at 
the annual meeting held Feb. 13 
and was made chairman of the 
board. Arthur B. Woods, vice 
president and managing director 
of the company was elected to the 
office of president. Mr. Woods 
has been managing director since 
1932 and has been connected with 
the company for the past forty 
years. 











Dorsey Case Defendants 
All Sentenced to Prison 


Prison terms to all four defendants 
convicted of conspiracy to loot the 
treasuries of the Security and Northern 
States Life Insurance Companies, were 
meted out last Saturday by Judge Ben- 
jamin Epstein in Chicago. He over- 
ruled motions for new trials but al- 
lowed attorneys for the defendants 90 
days to perfect appeals. 

Machir J. Dorsey and Edwin Hult 
were sentenced to terms of one to five 
years in the penitentiary and fined 
$1,000 each, in accordance with the 
recommendation of the jury. C. Edwin 
Johnson was sentenced to one year in 
the county jail and fined $1,000 while 
Harry W. Huttig was sentenced to four 
months in the county jail and ordered 
to pay a fine of $2,000. 

The court ruled that the fines and 
costs of prosecution must be paid by 
the defendants before they are released 
from prison. 


Phoenix Mutual Reports 
Fifty Per Cent Increase 

With a 50 per cent increase in Janu- 
ary issued business over last year, the 
Phoenix Mutual Life Insurance Com- 
pany of Hartford, Conn., has now shown 
a gain in six of the seven months since 
last June. The January increase, how- 
ever, is the largest yet recorded. The 
company also reports a gain of 52 per 
cent in the number of applications is- 
sued in January over the same period 
of last year. 
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ee a 
Union Central Leaders a epi -y ag New York; Jefferson Standard 
é . Manager Joseph P. Devine, Cincinnati; 
Hold Florida Meeting John C, Sebastin, Charles A. Romer, Annual Statement 


Plans for 1934 served as a target for 
33 agents and managers 


Central Life Agencies 


discussion by 
Union 
gathered at the Hotel Flam- 


of the 
when they 


ingo, Miami Beach, Fla., last week, for 


the fourth annual convention of the 
Half - Million Dollar Club. Sixteen 
agencies were represented by the lead- 


ing producers. 
Those who have qualified for mem- 

bership in this honor organization for 

include Man- 


ager Charles B. Knight and Assistant 


four consecutive years 


Mrs. Sis Hoffman, Cincinnati; Arthur 


W. Tell, William B. 
Marshall T. Hearne, Jr., San Antonio; 
John A. Doyle, Cleveland; Charles A. 
Blatchley, Diederich H. Ward, Herman 
Stark, New York. 

Speakers representing the home office 
were J. W. Pattison, chairman of the 
board and vice-president; Jerome Clark, 
vice-president; Dr. William Muhlberg. 
vice-president and medical director; 
Wendell F. Hanselman, superintendent 
and J. W. Rivers, assistant. 


Rodgers, Denver; 


of agencies; 














Chis is Building Cime 


Optimistic America is in the proc- 
ess of mending broken fences and 
setting its house in order. 


Rusiness men are associating 
in new enterprises. New 
partnerships are being 
formed. The “Big Try” is 
under way. 


With it comes opportunity 
for the alert salesman of 
life insurance. There must 
be protection for these 
new associates if their in- 
terests are to be made se- 
cure. 


Search Them Out! 


Susurance Company of America 


Epwarp D. 


Home Office, Newark, New Jersey 


Che Prudential 


DuFFIELD, President 








Meeting in 27th annual session, stock- 
holders of the Jefferson Standard Life 
Insurance Company 
President Julian Price a report rec- 
ognized as indicative of excellent prog- 
ress during 1933 and an exceptionally 
bright outlook for the new year. 


received from 


The stockholders’ session was prompt- 
ly followed by the annual meeting of 
the directors, who declared a_ semi- 
annual stock dividend of $3 per share, 
payable Feb. 1 on stock of record 
Jan. 27. All of the directors were re- 
elected by the stockholders, and the 
directors in turn reelected all of the 
officers. 

During the year the company paid 
approximately $10,000,000 to policy- 
holders and their beneficiaries without 
sacrificing any securities, the report 
disclosed. Capital and surplus, aggre- 
gating $2,650,000, maintained 
without impairment, and the special 
reserve fund to take care of real estate 
depreciation and investment fluctua- 
tions was increased to $900,000. Em- 
phasis was placed upon economical 
management of the company. 

Payments to policyholders and their 
beneficiaries since organization of the 
company totaled $74,290,686, it was 
shown. Total insurance in _ force 
amounts to $308,810,832. In 1933 the 
insurance produced and paid for aggre- 
gated $36,000,000. During the last six 
months of 1933 there was an increase 
in business for each month by com- 
parison with the corresponding month 
in 1932. For the first three weeks of 
1934 an increase of 53 per cent in 
production was reported. 

The company is continuing to pay 
5 per cent interest on funds held in 
trust for its policyholders and their 
beneficiaries. 


were 


Participating Retirement 
Annuity Issued by Aetna 


The Aetna Life has announced a new 
participating retirement annuity policy. 
The new contract is similar to the com- 
pany’s non-participating policy except 
that it provides for full distribution of 
surplus earnings to policyholders. The 
dividends will be paid in cash, or ap- 
plied to the payment of premiums, oF 
left with the company to accumulate at 
interest. The last of these options is 
the one that we expect will ordinarily 
be accepted, and if no option is elected 
becomes automatically effective. 


The Spectator, February 15, 1934 
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Mutual Life Shows “Many of the companies whose state- | LIVE 

ments have thus far been published 
Increases for 1933 show an actual loss in assets as a re- Bo Faanx Buzmecros 
‘ » ¢ . Ww ) AL YK 4 T 
Payments during 1933 to policyhold- sult of the year’s operations. These J RANK 

ers and their beneficiaries by The Mu- come about largely through heavy lap- ESOURCEFULNESS is one of the 
tual Life Insurance Company of New sations resulting in substantial de- most essential and one of the most 
York amounted to $191,823,199, accord- creases of outstanding insurance. We treasured qualifications of the success- 
ae ala we: cttiniaiin Gusta alii ful salesman. The average member of 
ing announcement mace yy the com- are par iculariy ortunate, therefore, this splendid fraternity would prefer, 
pany this week. This is the largest in being able to show a gain of $619,- | were the choice inevitable. to have his 


amount to be paid to policyholders and 
beneficiaries in any year of its nistory. 

The Mutual Life issued its first policy 
on February 1st, 1843, and thus ranks 
as the American life insurance 
company operating on the mutual plan. 
Its first president was Morris Robin- 
son, a Canadian, who had been cashier 


oldest 


of the Bank of the United States in 
New York. Its present president, who 
has served since 1927, is David F. 


Houston, for eight years a member of 
Woodrow Wilson’s Cabinet. Starting 
without capital, The Mutual Life in- 
augurated a plan for life insurance 
which rapidly grew in the public favor 
and its and experience con- 
tributed greatly to the pioneering back- 
ground of one of America’s greatest 
businesses whose benefits are today en- 
joyed by more than sixty-five million 
men and life insurance 
amounts to well over one hundred bil- 


success 


women whose 


lion dollars. 

Since the company’s organization, it 
has paid to or accumulated for its pol- 
icyholders and their beneficiaries well 
over four billion dollars, which is over 
$553,535,045 more than it received 
from them. Its admitted assets at the 
close of 1933 amounted to $1,119,855,- 
726 and its fund for depreciation of 


securities and general contingencies 
was $59,144,436. The demand for loans 
upon policies has considerably de- 


creased during recent months and the 
company’s cash on hand, December 31, 
1933, was $32,157,883, an increase dur- 
ing the year of $16,346,632. At the 
close of the year it had in force $3,- 
903,658,890 of life insurance repre- 
sented by over a million policies. 


Business Men's Assurance 
Statement for Last Year 


In his annual report to stockholders 
of the Business Men’s Assurance Com- 
pany, President W. T. Grant pointed to 
the following highlights disclosed by 
the 1933 annual statement: 

“The investment income the 
greatest ever received in a single year 
—amounting to $378,443.12. Rents 
from the home office building added to 
other investment income brought the 
total up to $502,195.99. 


was 


The 
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078.66 in our own admitted 

“There was a greater gain in poli«y- 
holders’ surplus than ever experienced 
While to a degree this was in- 
percentage of 


before. 
fluenced by a smaller 


new business than formerly produced, 


yet it also was the result of improved 
underwriting methods coupled’ with 
policies of economy which had _ been 


steadily established during the preced- 
ing year. After contin- 
gency surplus by $120,000 to $200,000 


increasing 


the general policyholders’ surplus, in- 
cluding capital of $500,000, 
$1,279,897.19. 


grew to 


Prospects for 1934 
““Already the general improvement in 
the economic situation is being reflected 
by the increased business of this com- 
pany. The general trend is strikingly 
illustrated by these figures:” 


Ratio lst Half, i 2 6 
Ratio 2nd Half 1! 32 SO¢ 
Ratio Nov. and De« If 32 98° 
Ratio December, l 2 1OS¢ 
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sense of humor questioned than to stand 
be:ure ine world with impugnable re- 
sourcefulness. Perhaps that is why so 
much passive opposition is encountered 
by managers in their endeavor to pop- 
ularize prepared sales talks. Even the 
novice likes to feel that he is capable of 
grappling with every obstacle as it 


| comes along and thank you kindly for 





your good intentions. The truth is, a 
certain standardized presentation is the 
springboard from which resourceful- 
ness takes its graceful dive into the cool 
waters of practical accomplishment. 
Without it, resourcefulness very often 
comes a “belly-whopper” that is pain- 
ful, even to the spectators. 


* 


Tee stories I heard recently illustrate 
this matter of resourcefulness. The 
first was told by Horace Wilson, man- 
ager for the Equitable of the U.S.A., 
in New York City and N. B. Keyes, of 
our own organization, more or 
vouches for the second, and shall we 
say more unusual, version of this fine 
quality. Mr. Wilson told of an agent 
who had talked himself blue in the face 
before a prospect whose only replies 
were apathetic and wordless sounds. His 
case was complete except that the pros- 
pect seemed to be on the point of falling 
asleep. At that instant a cockroach was 
observed crawling straight across the 
floor of the office. Somehow, the atten- 
tion of salesman and prospect became 
riveted on the creature for a moment 
when suddenly the former quickly rose 
to his feet and crushed the trespasser 
under foot. “There, sir, you see an 
illustration of the uncertainty of life!” 
The prospect signed an application, be- 
ing actuated by this bit of realism. 


less 


* * 


XAMPLE two belongs to the story 

teller’s art, and needs plenty of 
space, but I shall try to outline the 
facts. A group of U. S. sailors had lost 
their shirts backing entries of their 
choice at the cock fights in Honolulu. 
Pledging the victor a really sizable 
wager, they agreed to return the fol- 
lowing night with their own bird. They 
arrived as scheduled and produced from 
a cloth bag the weirdest looking fowl 
ever seen on this earth, a bird entirely 
naked except for a tuft of feathers 
around each leg and a few short wing 
embellishments. Nevertheless, this 
strange battler circled the other bird 
once, went straight up about five feet 
and upon his return to earth completely 
decapitated his antagonist. None of 
the gobs would discuss the case but it 
finally leaked out that the rear admiral 
of the fleet was conducting a court of 
inquiry, seeking the vandals who had 
de-feathered the American eagle mascot 
of his ship. 
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THE GUARDIAN LIFE " 
A 
ESTABLISHED 1860 one 
tabu 
INSURANCE COMPANY OF AMERICA whi 
the 
CARL HEYE, President *%& JAMES A McLAIN, Vice-President irre’ 
a re 
crea 
74th FINANCIAL STATEMENT net 
DECEMBER 31, 1933 _ 
how 
fort 
% ASSETS * LIABILITIES in 3 
Mortgages on Real Estate........... $47,384,315.95 | Reserves required by Law........... $87,063,901.60 amo 
Government, State, County, Policy claims in course of payment... 776,972.32 vert 
ici + * ™ ® 
Municipal and other Bonds®....... 9,066,511.14 Unpaid Dividends due Policyholders. 165,309.10 whic 
Home Office Buildings and other Real Dividends to Policyholders set aside the 
Estate 2... ..e cece eee eeeeeeeeeees 11,259,899.24 > Re ey 2,725,000.00 tle « 
RG i Pa ce ned envkdenweces 22,909,377.90 | Real Estate Profit Reserve .......... 549,780.33 trat 
Cash on hand and in Banks......... 1,781,888.43 | Special Reserve for Contingencies*... 1,500,000.00 Tl 
interest accrued and other assets..... 5,862,906.35 | GENERAL SURPLUS............. 5,483 ,935.66 ness 
—_—_—_— a his 
OD .ctavdeadadicGebeciedel $98,264,899.01 Total 2.0.00 eseecccccsseces $98,264,899.01 tion 
; me *Including $551,450 difference between values car- h 
“Including short term securities of $1,000,861, matur- | ried in assets and actual December 30, 1933 market we 
ing during 1934. quotations of all securities owned. ae 
n 
P - peat 
Significant News in The Guardian Life’s 74th Annual Statement: — cess! 
as @ 
* An increase in assets of $2,759,430. thes 
retu 
* Dividends to policyholders declared for 1934 on same scale as est, 
= insu 
last year. the 
* 5% interest rate maintained on dividends left with the Com- ae 
pany to accumulate and on policy proceeds left under optional M 
settlements. tion 
. . . . . he 0 
* Special reserve for contingencies increased $500,000. suce 
* Real estate profit reserve increased by $376,845. =—_ 
* General surplus to policyholders increased $274,603. 
* A total increase in special surplus reserves and in general sur- 
plus to policyholders of $1,151,448 in 1933. 
Home Office: 50 UNION SQUARE, NEW YORK CITY 
(“ster 
mn | 5a * 
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* ce * 
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Anderson Gives Agents 
Advice On How To Sell 


(Continued from page 13) 


all policyholders and pays them fre- 
quent visits after they have been sold. 

After a death claim has been paid on 
one of his policyholders, Mr. Anderson 
tabulates the total premium payments 
which, subtracted from the sum paid to 
the beneficiary, offers a convincing and 
irrefutable sales argument. He cited 
a recent actual case which showed the 
creation of an estate of $45,000 with 
net premiums amounting to a little 
more than $10,000. He then showed 
how this was converted into a com- 
fortable income for the next 20 years; 
in another case he cited, the estate 
amounted to $15,000, which was con- 
verted into refund option payments 
which figured to total $17,989, although 
the net premiums amounted to but lit- 
tle over $6,000. He finds such illus- 
trations effective sales aids. 

The old claim that a competent busi- 
ness man can do better by managing 
his own investments is definitely ques- 
tioned by C. V. Anderson. In fact, he 
has proved that it is not so. He re- 
cently conducted a personal survey to 
find out the facts about this oft-re- 
peated assertion and selected 17 suc- 
cessful business men of his home city 
as a cross section of experience. Of 
these 17 men 16 showed an investment 
return of one per cent, simple inter- 
est, on all investments exclusive of life 
insurance that they had made during 
the past 30 years. The seventeenth 
man could boast of a two per cent sim- 
ple interest return. 

Mr. Anderson interspersed his cita- 
tion of actual case histories, in which 
he outlined the methods he has found 
successful, with occasional pointed ad- 
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ARE YOU QUALIFIED 
for an 


ATTRACTIVE GENERAL AGENCY OPPORTUNITY? 


GIRARD LIFE INSURANCE CO. 
Opposite Independence Hall, Philadelphia, Pa. 











Massachusetts Mutual 


a synonym for 
Quality and Excellence 
in 
Life Insurance 


Massachusetts 
Mutual Life 
Insurance Co. 
Springfield, Massachusetts 


Organised 1851 











monitions. For example, he seemed im- 
patient with the overstressing of the 
“ones and the twos.” He maintains 
there are “fives and tens” to be sold 
as well as the smaller amounts. Also, 
he derided that hackneyed phrase “I 
happened to be in the neighborhood 
and thought I’d drop in.” The life 
underwriter has a reason for calling 
on people, and the best reason in the 
world. Don’t apologize for doing your 
work, he advised,. 

Another time he gave a hint of one 
of the qualities that has carried him 
to the forefront of life underwriters 
when he offered an analogy from the 
football field to answer the question 
“How do you impress upon the pros- 
pect that you know what you are talk- 
ing about?” How does the defensive 
end on a football team impress upon 
the interference and the ball carrier 
that he knows his job? He goes in 
with everything he has and smears the 
play. He certainly would not make 





LOOKING FORWARD 
YOUR FUTURE 











much of an impression if he stood there 
wishing that he could stop the runner 
without making an effort. In selling, 
go in and tell your story in a confident, 
business-like manner, leaving behind 
you every hint of diffidence and 
timidity. 

The “will” approach is, from the ex- 
perience of the Cincinnati leader, an 
approach to big business. The require- 
ments are simple enough—a basic un- 
derstanding of state laws governing 
wills and inheritances—although the 
speaker emphasized the fact that 
knowledge is worthless until it is ap- 
plied. 

An example of the business avail- 
able from this source, mentioned by 
Mr. Anderson, was one involving a 20- 
year-old will. The prospect felt per- 
fectly secure with this document. It 
left the entire property to his wife, and 
had been drawn when the couple had 
one son. Since that date, three more 
boys had been born, and Mr. Anderson 
pointed out that under the law of the 
state, the last three boys would have a 
valid claim on their share of the prop- 
erty (I think it amounts to two-thirds 
of the total) while the first-born son 
would have no claim whatever. 

This disclosure resulted in the some- 
what hurried purchase of an addi- 
tional $100,000 of life insurance to 
rectify the situation. Then it devel- 
oped that the wife’s will had been 
drawn at the same time, and in reor- 
ganizing this document another large 
policy was sold to her. The entire in- 
surance program was opened up and 
this single will examination produced 
a total of $250,000. 

Mr. Anderson dwelt at some length 
on the legal aspects of wills, and 
demonstrated how a knowledge of even 
the simple points of such laws will 
equip the salesman with a powerful 
working tool. He concluded his ad- 
dress with a forthright attack against 
the twister, whom he termed an enemy 
to the entire institution of life insur- 
ance. 





Union Central Promotions 


J. R. L. Carrington has been named 
actuary of the Union Central Life In- 
surance Company succeeding E. E. 
Hardcastle, who has been elected vice- 
president in charge of business in force. 
Other advances in the company’s of- 
ficial personnel include the election of 
Charles A. Handy and George F. Hol- 
lenberg as assistant secretaries and the 
election of Lewis N. Gatch to the com- 
pany’s executive committee. 

















Business Men’s 
Assurance Company 
Kansas City, Missouri 
Shows Continued Gains for 1933 


Financial Condition— 


December 31, 1933 





w 
ASSETS 
Vortgage Loans S 3.463.820.04 
Cash Deposited in Banks 592.844.45 
U.S. Government Bonds 256.099.16 
Federal Land Bank Bonds 174,233.31 
State and Municipal Bonds 1.763.901.77 
Industrial Bonds 138.347.85 
Railroad Bonds 35.707.06 
Publie Utility Bonds 85.581.58 
Real Estate Owned 1.789.178.61 


Including. Home Office Building 
from which gross rental income of 


$123.752.87 was received in 1933) 
Policy Loans 1.105.888.04 
Interest and Rents Due and 
Accrued 133.434.41 
Premiums in Course of Collec- 
tion 516.003.44 


rOTAL ADMITTED 
ASSETS $10.055.049.32 


LIABILITIES 





Reserve Under Life Policies S 6.441.593.41 
Reserve Under Accident and 


Health Policies 2.052.027.95 
Reserve for Taxes 120.000.09 
Reserve for Premiums Paid in 

Advance 10.868.95 
Reserve for Other Miscellane- 

ous Liabilities 120.652.82 

Total Reserves S$ 8.775.143.13 
Capital $500,000.00 
Contingeney 

Surplus 200,000.00 
General Surplus 579.897.19 


Surplus to Protect  Policy- 
holders $ 1.279.897.19 


TOTAL LIABILITIES $10,055.040.32 


Bonds are carried on an amortized basis as approved 
by the National Convention of 
Insurance Commissioners 


WwW 
eee $619,078.66 
Gain in Policyholders’ Surplus 251,771.04 
Gain in Life Insurance in Force 387,594.00 











INTERESTING FACTS 
FROM THE 


JEFFERSON STANDARD’S 
ANNUAL STATEMENT 


New Insurance Issued (Paid-For Basis) ....$ 36,456,800 
Insurance in Force ..............cccceccces 308.810.832 


Payments to Polieyholders and Beneficiaries 

2. rr er ee satis 9.187.166 
Total Payments to Policyholders and Benefi- 

claries Since Organization ........ ren 74,290,686 


Ratio of Actual to Expected Mortality in 1933 37% 


Interest Earned on Total Invested Assets 


nn rae 5.5% 
Actual Interest Collections on Mortgage 

Loans in 1933 Averaged ..... Sada wise 6% 
Actual Interest Paid in 1933 on Funds Held 

es NN a reson oo eso ores ; a 5% 


JEFFERSON STANDARD LIFE 
INSURANCE COMPANY 


Greensboro, North Carolina 


























TURN YOUR CAPITAL 
TO GOOD ACCOUNT 


An underwriter’s time and skill represent his 
capital. The problem is to make that capital yield 
a maximum return. 


We solve the problem satisfactorily for Postal 
National underwriters by furnishing them, free 
of charge each week, with Zoned Prospects. 


Zoned Prospects make every interview definite ; 
provide a very definite approach to the prospect; 
conserve the underwriter’s time; enable him to 
make more sales per interview. 


If you are located in New York or New Jersey 
and HAVE NO AGENCY CONNECTION AT 
PRESENT, learn what Zoned Prospects could do 
for you if you represented Postal National under 
one of our improved new general agency con- 
tracts. 


Write 
M. J. DENDA 


Vice President 


for full particulars 


POSTAL NATIONAL 


Life Insurance Company 
Of America 


ARTHUR JORDAN 
President 


511 Fifth Avenue New York City | 
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New and Retired 
Life Companies 
Concluded from page 6) 


Union Standard Life Insurance Com- 


pany, Indianapolis, Ind. 


United Life Association, Minneapolis, 
Minn 

Unite Mutual Benefit Association, 
New York City, N. Y. 

Western Aid Association, Minneapolis, 
Minn. 


ASSESSMENT ASSOCIATIONS AND 
FRATERNAL ORDERS RETIRED 


IN 1933 
American Benefit Life Insurance Com- 
pany, Springfield, Ill. Taken over 


by the Insurance Department for 
liquidation. 

American National Assurance Com 
pany, Kokomo, Ind. Receiver ap- 
pointed. 

Ancient Free & 
Memphis, Tenn. 
Bankers Insurance 
cago, Ill 
Bohemian 
cago, Ill. 
slovak Society of 


Accepted Masons. 
Receiver appointed. 
Corporation, Chi- 
American Foresters, Chi- 
Reinsured by the Czecho- 
America, Cicero, 


Til. 
Bohemian Slavonic Fraternal Ben. 
Union, Cleveland, Ohio. Reinsured 


by the Czecho Slovak. 

Bohemian Slavonian Union, Berwyn, 
Ill. Reinsured by the Czechoslovak 
Society of America, Cicero, III. 

Citizens Mutual Life Association, Los 
Angeles, Calif. Merged with the 
Progressive Life Association, Los 
Angeles, Calif. 


Fairfax Mutual Life Association, Oak- 
land, Calif. Reinsured by the Eureka 
Mutual Life Association, Los An- 
geles, Calif. 


Indemnity Life & Casualty Company, 
Indianapolis, Ind. Reinsured by the 
Indiana Travelers. 

Knights of Pulaski, Chicago, Ill. Re- 
ceiver appointed. 

Knights of Pythias of N.A.S.A.E.A.A. 
and A. Philadelphia, Pa. Ordered 
to discontinue business. 

Loyal American Life Association, Chi- 
cago, Ill. 

Order of Mutual Protection, Chicago, 
Ill. Reinsured by the Royal League of 
Chicago, Ill. 

Professional Life & Casualty Insurance 


Company, Hammond, Ind. License 
revoked. 

Scandinavian Good Templars Sick 
3enefit Association, Minneapolis, 


Minn. Merged with the North Amer- 
ican Life & Casualty Company, Min- 
neapolis, Minn. 

Society of the Taborites, Chicago, Ill. 
Reinsured by the Czchoslovak So- 


ciety of America, Cicero, III. 
Supreme Royal Circle of Friends of 
the World, Chicago, III. 
Tribe of Canaan U. S. A., Memphis, 
Receiver appointed. 


Tenn. 
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Along Prospect Street 
(Concluded from page 7) 


also become a good prospect, but Mr. D, 


unfortunately, has “gone by the board.” 


However, Mr. E at the end of “Prospect 
Street” has had tough sledding—things 
have changed and the other boys up the 
business while 
awfully, 


street are getting the 
Mr. E has suffered. He is 
sorry, but he simply cannot renew his 
policy. It has been necessary for him 
to lapse practically all his 
and this hand-picked prospect who was 
to be an excellent policyholder has turn- 


insurance 


ed out to be a “dub” and has become 
another menace to the agent’s bonus. 
Doesn’t this happen to you and isn’t 
your “Prospect Street’ very much the 
same? The moral is 
who can buy and pay for their insur- 
ance” for there is no way of foretelling 


“sell everybody 


what the conditions in their business 
will be next year. 
Sykes, Florida general 
3enefit Life, will open 
Miami, maintaining the 


Charles L. 
for the Mutual 
new offices at 
present office in Jacksonville as a dis- 


trict agency. 





Protection 


business depression. 


war and every epidemic 
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89-Year Record of 


Policyholders 


Since it started business in 1845, this Cémpany has paid 
to policyholders and beneficiaries over $3,910,000,000. 
Over one billion dollars of this amount was in dividends. 


The stability of this strong mutual company has been 
particularly demonstrated during the past four years of 
In every one of these years, in- 


come has exceeded disbursements. 


Throughout all the years 
down to the present hour— 
the New York Life Insurance Company has met every 
obligation to its policyholders and beneficiaries; it is 
amply prepared to continue to do so throughout the 
life of every one of its insurance and annuity contracts. 


NEW YORK LIFE 


INSURANCE COMPANY 


to 


-during every panic, every 


51 Madison Avenue, 
New York, N. Y. 
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Pacific Mutual Presents Its 
66th Annual Statement 


DECEMBER 31, 1933 
ASSETS 

Loans on Real Estate 
Loans cn Approved ( ‘ollateral 
Loans to Policyholders 
Bonds 
Stocks - - - - - 

(Pref. $2,337,915.83, Com, $508,273.08) 

Real Estate - - - 
(Includes Home Office Bldg. $8,928,596.09) 
Interest Due and Accrued - - - - - 

Outstanding and Deferred Premiums- 
Life Department - - - - 
Accident Department 
Cash on Hand - - - : - - : 
Other Assets” - - - . - 


TOTAL ADMITTED ASSETS* 


LIABILITIES 


Reserves on Policies - - - - 

Reserves for Claims Approved Payable in Instalments 
Claims Awaiting Proots - - - - . . 
Premiums and Interest Paid in Advance - - 
Reserved for Taxes Payable 1934 - 

All other Liabilities - - - - - : 


Total L iabilities - . - « - <« -« - 
Capital Stock - - = a ‘ - 
Surplus Set Aside for Future Dividends | to 

Policyholders - - - - - = - 
Surplus Unassigned se es 
Reserve for Contingencies - - - - - 


$ 88,702,209.36 
5,904,776.72 
40,573,690.16 
36,247 ,302.14 
2,840,189.72 


12,174,867.82 


2,866,655.36 


4,091.559.72 
558,645.03 





$198,207,143.05 


$166,226,590.96 
12,409,589.00 
2,070,897.00 
1,350,226.73 
917,225.00 
445,760.84 
$183,420,289.53 
5,082,000.00 


1,294,212.47 
6,068,421.66 
2,342,219.39 


$198,207,143.05 


a a 
RESULTS FOR 1933—SIXTY-SIXTH YEAR 
Gain in Admitted Assets - - - - - - §$ 4,293,238.83 
Total Cash Income - - - - - - = = 43,960,833.66 
Accident Premium Income - - - - - 5,510,056.14 
Total Life Insurance in Force - - - - 654,584,643.00 

New Life Insurance Issued (Paid-for 
Basis) - - = = = = = 45,291,269.00 


Total Paid Policyholders - - - - 
Grand Total Paid Policyholders since 

Organization - 
Capital, Surplus (Assigned and ‘Unase- 

signed) and Reserve for Contingencies 
Average Rate of Interest Earned - - - 
Death Rate, Actual to Expected- - - - 


28,280,581.00 


287,747,558.58 


14,786,853.52 
5.47% 
59.1% 


*Computed on basis authorized by National Convention of State Insurance Com- 


missioners. 


Founded 1868 


acitec Mutual Life 


Insurance Company scum 


GEORGE 1. COCHRAN, presioent 


HOME OFFICE, LOS ANGELES, CALIFORNIA 
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Court Approves Hercules 
Reinsurance Contract 


Reinsurance of the business of the 
National Life of the U. S. A. in the 
Hercules Life, has been virtually com- 
pleted. Superior Judge William J, 
Lindsay last week authorized the re. 
ceiver Patrick J. Lucey to execute the 
reinsurance contract, which, it was 
found, had been liberalized in several 
details as compared to the original bid 
of the company. 

The most important of these changes 
was an agreement by the company to 
waive the interest on the lien as well 
as the lien itself on insurance death 
claims during the first ten years of the 
reinsurance. 





Fidelity Mutual Life Elected 
to Membership in A.L.I.P. 


At the regular meeting of The Asso- 
ciation of Life Insurance Presidents 
last week, The Fidelity Mutual Life 
Insurance Company of Philadelphia, 
Pa., was unanimously elected to mem- 
bership. This company was _incor- 
porated under the laws of Pennsylvania 
in 1878, as the Mutual Aid Association 
and commenced business on Jan. 1, 
1879. In August, 1899, it was author- 
ized to operate as a mutual legal re- 
serve company under its present title 
“The Fidelity Mutual Life Insurance 
Company.” 





Lincoln National Life 
Changes Annuity Rates 


Announcement in a change of Lin- 
coln National Life annuity rates has 
just been made to the field force of that 
company. The new premiums will be 
effective March 1, and will increase the 
rate for the following types of annui- 
ties: single premium immediate life 
annuity both with and without guar- 
anteed return of premium; single pre- 
mium deferred annuity without guar- 
anteed return of premium; annual 
premium deferred annuity without 
guaranteed return of premium; single 
premium joint and last survivorship an- 
nuity. 


Thirty-One Per Cent Gain 
Reported by Bankers Life 


The Bankers Life of Iowa opened 
the new year with a January produc- 
tion of $5,234,843, which was a 31 per 
cent gain as compared with January, 
1933. January is the first month in 
the Bankers Life “44-55 and Fight” 
campaign to celebrate the fifty-fifth 
birthday of the company on July 1. 


The Spectator, February 15, 1934 
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Business Men's Assurance 
Elects New Directors 

At the annual meeting of the Busi- 
ness Men’s Assurance Company, Kan- 
sas City, Mo., the stockholders elected 
two new directors—J. C. Higdon, vice- 
president, and L. L. Graham, director, 
Field Service. 

Mr. Higdon has been vice-president 
in charge of sales since January, 1932. 
Prior to that time he was secretary and 
actuary of the company. 

Mr. Graham joined the company in 
1918 as a claim adjuster, following 
similar experience with the Great 
Western Insurance Company of Des 
Moines. He has served as chief claim 
adjuster for the company, in charge of 
all field and home office adjusters, for 
many years, only recently being pro- 
moted to his present position. 





J. C. Higdon 





L. L. Graham 


The Spectator, February 15, 1934 











BUFFALO MUTUAL LIFE INSURANCE COMPANY* 


Men who would make good local and district 
managers in various territories in New York 
and Ohio are wanted by this 62 year old company... 
as agents. Write in confidence with details of experience to 
E. Parker Waggoner, Superintendent of Agents, Buffalo, N. Y. 


18 POLICIES—BIRTH TO AGE 60 « Whole Life Special * 20 Payment Life Special « Multiple Option 
Life and Annuity © 10 and 20 Year Modified Ordinary Life * 10 and 20 Year Family Income « Endowment 
at Age6S5 © Ordinary Life, Endowment at 85 © 20 Payment Life, Endowment at 85 ¢ 10,15 and 20 Year 
Endowment © Special Convertible Term «© 10 Year Term © Children’s Policies, Three Forms, Birth to Age 10. 


BUFFALO. NW 


to start 








Charge Violation of 
Anti - Twisting Law 


The good practice committee of the 
San Francisco Life Underwriters As- 
sociation has filed a formal complaint 
against the method of operation of the 
Policy Holders Audit Service of San 
Francisco, with State Insurance Com- 
missioner E. Forrest Mitchell. Fol- 
lowing a careful check of activities of 
the organization, the committee charges 


the concern with operating in violation 
of the State’s anti-twisting law. 

It is charged that the Policy Hold- 
ers firm, which is engaged in the busi- 
ness of “auditing” life policies, usually 
recommends a switch to lower-premium 
forms. The good practice committee 
states that in at least one case, after 
the concern had “audited” a San Fran- 
cisco policyholder’s insurance, it was 
recommended that existing policies be 
replaced by term or “pure protection” 
insurance. 





THE 
MANHATTAN LIFE 


INSURANCE COMPANY 


654 Madison Avenue at 60th Street 
NEW YORK CITY 


Founded 1850 


Thomas E. Lovejoy, President 


QS + SS 


LIFE ENDOW MENT 


DOUBLE INDEMNITY 


MODIFIED LIFE 


RETIREMENT INCOME 
DISABILITY 
PREFERRED RISK 


SALARY SAVINGS 
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Philadelphia Lite Snsurance Company 


TWENTY-EIGHTH ANNUAL REPORT TO THE INSURANCE DEPART- 
MENT OF THE STATE OF PENNSYLVANIA 


Balance Sheet 


ASSETS 
Investments mn and 
General Bonds and Stocks 


Bonds at amortized value; stocks and 
bends not subject te amortization at 


valuation of Insurance Commission- 
ers” Convention 


Vortg Real 
Liens 
Real Estate 


Loans to Polievholders 


Municipal 


Estate. First 


ages on 


Policies in 


Premium Notes on 
Force 
Deposited in Banks and Trust 


Companies and Cash on Hand 
at Home Office 


Net Due and Deferred Premiums 


December 31. 


$1.381,830.13 


1.583.160.00 
2.677.535.67 
3.818.628.60 


119,996.83 


309,995.86 


129.015.12 


225.747.00 


and Miscellaneous Assets 


Accrued 


Interest 


§$13.245.909.21 


1933 
LIABILITIES 


Policyholders’ Reserves Required 


by Law, Set Aside to Meet 

Insurance Obligations. Includ- 

ing Annuity, Total Disability 

and Double Indemnity Re- 

serves $11.214.961.37 
Claims in Process of Adjustment 198,404.20 


Dividends to the Credit of Policy- 


holders 254.363.00 


Premiums and Interest Paid in 

Advance 105.555.00 
Taxes Accrued 23.673.00 
Notes Payable. Secured 170,500.00 
Miscellaneous Liabilities 14,230.62 
Reserve for Contingencies 50,000.00 
Capital Stock 700,000.00 
Surplus 214,222.02 














ROCKFORD LIFE 
HAS A MESSAGE 
FOR YOU 


It Concerns Contract 


Direct With the Company 


President F. L. BROWN 


Rockford Life Insurance Co. 
ROCKFORD, ILLINOIS 


Dear Sir: 

SEND ME THE MESSAGE 
Vame 
{ddress 


City State 
































GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, MICH. 


POLICY LABELS atckinos 


Write for Folder Showing Elaborate Display 


ee cone — S wg | ____-.man’ 











AS ABOVE SHAPE, YOUR Copy 


Black and Silver Metal Debossed—1M - $7.50 3M-$12.50 5M- 
We have ali kinds at prices that talk. 


$16.75 











ee 











LIFE PLUS 


The Modern Answer to the Demand 
for Life Insurance with 
Disability Income Benefits 
Let Us Tell You About It 


THE PROVIDENT 
LIFE AND ACCIDENT INSURANCE 
COMPANY 
CHATTANOOGA, TENNESSEE 














OPPORTUNITY! 


Desirable as Open for General Agencies 
beral Contracts 
THE CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 
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Metropolitan 


1933 


41,660, 


The 


Life 
Asset Gains 


oncluded from page 


11) 

had in force personal accident 
th insurance carrying a prin- 
n benefit of $1,213,622,700, and 
indemnity of $12,536,918. The 
of life in 
cluding group certificates, 
LU. 


insurance policies 


was 


tal of the 


were $3,860,761,191. 


assets company on 


Mr. Ecker 


out 


that 


one 


of 


the principal 


liquid position. While policy loans con- 


tinued to increase, he said, the rate of 
increase was considerably less than that 
shown in the preceding year. The com- 

surplus, 
the 


in 


pany’s unassigned funds, or 
was increased to $243,123,033, and 


which 


the nature of surplus, was maintained 


contingency reserve, is also 


at $43,000,000. 
Payments to Metropolitan  policy- 
holders or their beneficiaries, which 


passed the half-billion dollar mark in 
1932, surpassed even that record last 


year, when $572,679,580 was disbursed 


$400,000,000 to living 
The total payments av 
for 


and well over 
policyholders. 
$4,740.73 a 
business day. 

The 


payable in 1934 was $95,230,452. 


eraged minute each 
dividends 
The 


regular scales of dividends on premium- 


amount reserved for 


paying policies are the same as those 
The rate of interest on 
to accumulate with the 
company been continued at 4% 
per cent, while the rate on other moneys 
left with the company has been reduced 
In- 


of a year ago. 
left 
has 


dividends 


from 4'%% per cent to 4% per cent. 


in the assets during the year 


hiefly Government, 


al bonds 


en an increase in the bond hold- 
State 
and in the cash item, 


and 


ving the company an even more 


in the form of death benefits, matured 


endowments, annuities, dividends, disa- 


bility 


etc. 


benefits, 


cash 


surrender 
Of the total amount, $151,586,374 


values, 


was paid in settlement of death claims, 


dustrial policyholders, it is estimated, 
will receive $45,232,899 in dividends, 


ordinary policyholders $48,188,553, and 


accident 
809,000, 


EARLY RETURNS OF LIFE INSURANCE COMPANIES 





Surplus t 


Policyholders 








NAME OF COMPANY Year Total Including 
Endir Capital Admitted Capital Premiu Tota 
Dec. 31 Stock Assets Stock Income Income 
$ $ z $ $ 
Ins. ¢ Baltimore, Md 1933 14,456,415 2,435,655 2,685,720 +,509,794 
1932 14,574,906 2,479,012 2,037,325 606, 192 
| ( Chica I 1933 100.000 2 468.476 1,067.30 1,213,371 
1932 100,000 1,824,779 961,759 1,050, 153 
Life Ins. Hartf Cor 1933 §,000,000 | 162,807,817 6 8 333 , 277 39,518,936 
1932 ; 000,000 159,721,076 7,097 ,932 8 973,387 39,285,108 
fe | ( Tor 0 Ca 1933 150.000 18,121,796 1,774,455 2,593 , S818 555,870 
1932 150,000 | 18 349 933 1,742,379 2,753 ,904 3,723,099 
Ins. ¢ Philadelphia, I 1933 650,000 7,030,928 1,368,419 856,884 1,217,383 
1932 650 ,000 7,054,210 1,376,874 944,679 1,346,189 
Ir ( Des Moines, I 1933 250,000 2,202,102 375.000 417.905 1.066.088 
1932 250,000 2,098 ,489 375,000 432,290 1,321,393 
s yl Ins. ¢ D I 193 510,000 2,294, 686 0,533 809 59 1,136,050 
1932 417.000 2,065,613 474,354 618,676 1,210,205 
( ack M 1933 300,000 9,839,674 1,010,000 1.527.884 2.158.982 
1932 300,000 9,814,072 1,000,000 1.655.333 2 267,820 
Life I Co., nbus, O 1933 300,000 | 21,534,249 1,761,283 278,428 4,604,907 
1932 300,000 | 21,532,868 1,691,942 } 556,097 4.953, 100 
Life Ins. ¢ Cl I 1933 31,651,921 2,718,180 5, 100,108 6,762,147 
1932 31,514,491 2,343 546 5,561,254 7,435,241 
I ( PI pt Pa 1933 700,000 | 13,245,909 64,222 1,588 ,658 2,304 ,537 
1932 700 ,000 13 , 837.916 1,077,902 1,835,344 110,157 
( D la 1933 6 674,046 1,001,225 
1932 6 812,610 1,342,249 
fe Ins. ( \ ierque,N.M 1933 150,000 7 26.488 37.916 
1932 150,000 192,310 12,422 21,415 
Life I ( | Net 1933 5,435,636 719,863 977 ,434 
1932 5,299,999 770.201 1,068,348 
I ( Gre S 1933 200 .000 4. 490.333 830,454 1,160,600 
1932 200,000 4,721,034 358 , 16 22,724 455,446 
{ I Ir 19 51,743,464 1,743,8 6,424,092 8 927,960 
1932 53 469,762 1.312.308 7,535, 99 11,436,727 
| M 1933 20,799,050 942,252 l 1,657 057,231 
1932 21,693 , 767 1,150,139 2,236,992 }. 449 250 
Omaha. Net 1933 100.000 2,365, 882 200 ,000 1,21 144 l 65.791 
1932 300,000 | 1,984,440 165 ,536 1,240,274 1,360,008 
l ( ( 1, N.H 19 400 ,000 7,784,930 671,853 1,400,815 1,876,378 
1932 500 ,000 7,774,385 729,214 1, 607,62 2,024,004 
e Ins. ¢ Line Net 19 100,000 | 145,809 122.771 20.118 606 
1932 100,000 138,087 22,231 13,00 22,904 
ary b Industrial Group d Capital assets and Sur} ire i i 
sbursement figures include accident and health. Una 


tator, February 15, 1934 
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and health policyholders $1,- 





Total 
Payments t Disburse Insurance Insurance 
Poliey ler ments Written in Fore 
$ $ $ £ 
1,931,342 3,569,865 | a 3,047,988 | a 22,101,845 
b 38,710,108 | b 64,179,242 
2,140,391 3,733,843 | a 2,838,750 | a 22,326,512 
b 33,880,457 | b 61,421,336 
248.146 584,676 | a 11,606,500 | @ 54,065,807 
189.402 460,190 | a 9,468,250 | a 47,368,250 
24,730,092 33,976,042 | a 63,400,103 | a778,785,648 
c 35,036,558 ¢230 , 864,127 
23,715,590 | 33,598,472 | a 78,468,260 | a852,961,650 
C ¢245 366,234 
2.438 ,76 $389,637 a a 90,052,416 
2,094 , 803 3,052,699 | a a 94,631,004 
789,613 1,205,484 | a a 31,879,036 
906 , 959 1,328,556 | a a 34,881,768 
162,876 919,723 | a a 15,059,615 
¢ ce 3,708,000 
137 , 893 1,161,266 | a 3 a 16,111,646 
( c 489 000 
652,617 1,052,149 | a 6 a 37,285,625 
i c .679 
220 , 797 534,421 |} a 4, a: 790 
c r 100 
1,374,851 2,065,529 | a 9 a 531 
1,453,019 2,231,896 | a 7 a 633 
}, 208.805 4,624,862 | a & a100 , 686 ,562 
3,485,340 4,860,379 a 10, a106, 600,592 
4,684,221 6,363,931 | a 19 a158 ,346,581 
4,651,404 6,649,564 | a 22 al70,061,512 
2,151,306 2,780,342 } 
e 
2,120,615 2,741,198 | a 
c 
888 534 1,228,336 a 
28,765 1,296,373 a 
600 u a 
r a 
628 ,384 915,162 | a 
645,545 942 367 a 
723,489 1,338,875 | a 
SO) 15 1,158,767 | a 
A) 
§ 724.150 | 10,918,638 | a 
§ 508. OF 10,802,027 a 
2,854,869 } , 62. 7l ja 
2805) 4,051,137 | a 
21,364 164,325 | a 
2) ,U0U 1,062,135 a 
1,216,24 1,658,110 | a 
l SSY 2,223,499 | a 
26,348 | a 
168 24,373 | a 
1 ilth dept. e Asset tal ome 
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Pacific Mutual Life 
Elects New Officers 


At the regular annual meeting of the 


stockholders of The Pacific Mutual 
Life Insurance Company President 
Cochran presented the company’s an- 


nual balance sheet and made the state- 
ment that the company is in sound fi- 
nancial condition. 

The same board of directors was re- 
elected to serve during the year 1934. 
DeLancey Lewis, a director of the com- 
pany, was elected a_ vice-president. 
Robert W. Cross was also elected a 
vice-president and appointed manager 
of the bond department. Mr. Lewis 
has been with the company for ten 
years. In July 1924 he was made sales 
manager and in January, 1925, was ap- 
pointed manager of the San Francisco 
branch office. 

Mr. Cross has been connected with 
the National City Company of New 
York for the past sixteen years. At 
the time of his resignation to come with 
the Pacific Mutual he was in charge of 
the Pacific Coast organization, with 
headquarters in San Francisco. Prior 
to that time Mr. Cross was associated 
with the Railroad Commission of the 
State of California as Financial Ex- 
pert, and previous to that was con- 
nected with the Southern Pacific Rail- 
road in the office of the president. 





All-Time Record for 
Pacific Mutual Life 


New business written by the Pacific 
Mutual Life Insurance Company for 
the month of January, 1934, represents 
on life insurance 136 per cent increase 
over that secured in the similar month 
of the previous year; on annual pre- 
mium annuities 311 per cent increase; 
and on single premium annuities 312 


per cent. The number of individual 
sales represents an increase of 50 
per cent. 

Guardian Life Starts 

1934 With Increases 


An increase of 33 per cent over Janu- 
ary, 1933, in new paid-for business, is 
reported by The Guardian Life Insur- 
ance Company of America for the open- 
ing month of 1934. The January gain 
follows a December production that was 
the company’s largest since June, 1932. 
A succession of increases during the 
last six months of 1933, plus the Jan- 
result, has given The Guardian 
per cent gain in paid production 
for the first seven months of the club 
year ending June 30 next. 


uary 
a 9% 


LIFE 


Northwestern National 
Established Jan. Record 


As a fitting start to the new year, 
fieldmen of Northwestern National Life 
of Minneapolis last month had their 
best January ordinary production in 
history. Total new business for the 
month amounted to $5,117,674. The 
best previous January in regular busi- 
ness was registered last year. White 
& Odell, of Minneapolis, which made a 
29 per cent gain for the month, showed 
the best record of all agencies of the 
company. 





| 








* COMMENT 








Union. Central Life 
Gains for January 


January activity on the part of the 
Union Central Life agencies brought 
good results, as the net paid-for busi- 
ness records showed a gain of 10 per 
cent over January, 1933, and a sub- 
stantial increase over January, 1932, 
Forty-three agencies, in as many cities, 
participated in the increase. 

Substantial gains for January over 
December and also January of a year 
ago were recorded by Lee & Lee, Dal- 
las; and J. J. Harrison, Little Rock. 





We Have 


Openings 


For aggressive District Managers in 26 States and the 


District of Columbia, paying liberal first year com- 


missions and non-forfeitable renewals. 


Inquiries are invited from men of character desirous 


of building a successful District Agency with a strong 


Mid-Western Mutual Legal Reserve company. 


Our policies consist of a wide range of low cost par- 


ticipating contracts, designed to meet today’s eco- 


nomic conditions. We also have attractive Annuities 


and Juvenile policies. 


For complete particulars write 


F. A. Hicks, Superintendent of Agents 


LIFE 


ORGANIZED !90! 





<] COMPANY 


OMAHA, NEBR. 


Assets Exceeding $16,600,000.00 











The Spectator, February 15, 1934 
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Risks Not Covered at 


Naval Base Premises 


Specifies What 
Under 


Written 


Interpretation 
Cannot Be 
Marine Forms 


Continuing its function of clarify- 
ing problems that arise under the na- 
tion-wide definition of the writing pow- 
ers of marine and transportation un- 
derwriters, the Joint Committee on In- 
terpretation and Complaint has issued 
additional rulings on specific cases as 
set forth in the following bulletins. 

Interpretative Bulletin No. 16 takes 
up the subject of “General merchan- 
dise, stock, furniture and fixtures, etc., 
located in buildings on premises at 
naval operating bases, such as Norfolk, 
Va.” The committee’s ruling in con- 
nection with writing such risks is: 

“The risks described above cannot be 
written under marine or inland marine 
form of policy, except as provided for 
in Section C of the ruling, ‘Domestic 
Shipments.” This ruling does not 
abridge the right of marine companies 
to include under a policy on hull, as 
is customary, part of the equipment 
of a vessel while stored on shore.” 

This interpretation supersedes In- 
terpretative Bulletin No. 15, issued by 
the Special Marine Committee on May 
23, 1933, which read as follows: “The 
committee rules that as to any location 
on shore within the State of New 
York, the issuance of a marine policy 
would be in violation of the ruling of 
30th September, 1932.” 

The subject of installment sales is 
again dealt with in Bulletin No. 17, 
which takes up “leased property (E 2 
q) cigar making machinery.” The com- 
mittee’s opinion on this type of risk is 
as follows: “Cigar making machinery, 
in use as such, under lease to cigar 
manufacturers cannot be insured un- 
der a marine or inland marine form of 
policy, such machinery not being mo- 
bile in character.” 

Water pipe lines are the subject of 
Interpretative Bulletin No. 18, which 
tules as follows: “Water pipe lines 
may be insured under a marine or in- 
land marine form of policy provided 
such policy includes perils other than 
those enumerated in Section D of the 


definition adopted by the National 

Convention of Insurance Commission- 

ets on June 2, 1933.” 

The § P 7 = 16 02 
ator, ii €vD “ar\ } 2B 1 34 


Directors of the 
Boston Ins. Co. 


Samuel W. Lewis, Edmund Win- 
chester and I. Lloyd Greene were 
elected directors of the Boston Insur- 
ance Company at the annual meeting of 
the board held last week. Two of the 
new directors, Mr. Winchester and Mr. 
Greene, are vice-presidents of the com- 
pany. Mr. Winchester joined the com- 
pany when it started writing fire lines 
—previously it had been a marine com- 
pany—-with the title of assistant man- 
ager of the fire department. He became 
manager of the department in 1902 and 
vice-president of the company in 1922. 
Mr. Greene joined the Boston in 1901 
as a special agent in New York State. 
He came to the home office as assistant 
manager of the fire department five 
years later and was elected vice-presi- 
dent of the company in 1922. 


Chicago Fire Examiners 


The February meeting of the Asso- 
ciation of Fire Insurance Examiners of 
Chicago will be held today. M. E. 
Bulske, chief inspector of the National 
Inspection Company, will address the 
meeting on fireproof buildings. 








Section D of the commissioner’s 
definition comes under the _ section 
setting forth when marine and (or) 
transportation policies may cover, and 
reads as follows: 

“D. Bridges, tunnels and other in- 
strumentalities of transportation and 
communication (excluding buildings, 
their furniture and furnishings, fixed 
contents and supplies held in storage) 
unless fire, tornado, sprinkler leakage, 
hail, explosion, earthquake, riot and 
(or) civil commotion are the only 
hazards to be covered. Piers, wharves, 
docks and slips, excluding the risks of 
fire, tornado, sprinkler leakage, hail, 
explosion, earthquake, riot and (or) 
civil commotions. Other aids to navi- 
gation and transportation, including 
dry docks and marine railways, against 
all risks.” 

Answering a question dealing with 
domestic shipments as_ defined in 
Paragraph C of the commissioner’s 
definition, the joint committee holds, in 
Bulletin No. 19, that “intercoastal 
shipments beginning and ending within 
the United States are domestic ship- 
ments.” 


Test of Mich. Ruling on 
15 Per Cent Limitation 


Department Claims Enforcement 
Necessary to Check Rebates 
Through Dummy Agencies 


LANSING, MicH., Feb. 12—First test 
of the department’s ruling of a few 
months ago that an agent may write 
not more than 15 per cent of his total 
business on properties controlled by 
him or his immediate affiliates is sched- 
uled for Feb. 20. Joseph E. Sink of 
Detroit has been cited for a hearing at 
that time as to whether the department 
can renew his license under its ruling. 

Sink has been representing the Em- 
ployers’ Group, Robert Morse, head of 
the licensing division, explained, but 
information in possession of the de- 
partment indicates his business has 
been almost exclusively confined to that 
obtained from the People’s Outfitting 
company, large retail furniture con- 
cern. This company is closely affili- 
ated, it is believed, with the Wineman 
Realty company of which Sink is man- 
ager. The realty company is under- 
stood to be a subsidiary, handling leases 
and realty transactions generally. 

Requisition for renewal of licenses 
has been filed by the companies of the 
Employers’ Group and it is apparently 
the intention of these carriers to carry 
the matter to a showdown. The de- 
partment is adamant in its stand as it 
is believed that only by enforcing the 
ruling can large concerns be prevented 
from obtaining virtual rebates on their 
various lines through creation of dum- 
my agencies which divert the commis- 
sions into the insured’s coffers. The 
ruling, in its full scope, also affects 
so-called agencies which are operated 
by banks, trust companies, and building 
and loan associations to force premiums 
on controlled properties. 


Vice-President of Camden 


Fire Insurance Association 

The Camden Fire Insurance Associa- 
tion, of Camden, N. J., announces the 
of Harry O. Huth, assistant 
of the Association, to be a 
vice-president. Mr. Huth has been as- 
sociated with the Camden since 1917. 
He was made an assistant secretary in 
1930. 
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In the Niagara the charred barre] and the burned out F. J. Hanratty, M. M. Higgins; coun. 
f : ll as the smoke-blackened' sel, O. R. Beckwith; as ate counsel, 


Peninsula seaman ale k. 7 R. E. Hall; cashiers, F. G. Winslow and 
l Ontario, E. P. H. W. Hough; assistant cashiers, B.G 


He tor , nt tated t} at in the Standard Fire Merrill, L. E. Ames, H. A. Ensign. 
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' i, a house blown up on A Busy Man 
t afire f $ \ number of resi- Directors of the Standard Fire In- 
kar ngs . 7 a - On Tou 


Niagara peninsula, inciud surance Company of Hartford, an af- 
ft Mayor of Niagara Falls, On- filiate of the Aetna Life Insurance One of the busiest men in the Na- 
taro, e) tion to such remarks Company, were reelected last week at tional Board of Fire Underwriters js 
isty untrue the annual stockholders’ meeting. Fol- T. Alfred Fleming, supervisor of the 
A write n ¢ ice of Feb. »wing the stockholders’ meeting, a nservation department. Last week 
r r ined ¢t agree wit! neeting of the directors was held, at ne addressed tne agricultural and en- 
Fire Marsha Heator thar with the which officers were elected as follows: yineering € r Un rsity of 
mavor f Niagara Falls. He asserts that Pres dent, Me regan B. Brainard: vice- Virgin a on ‘The Relation of Proper 
l i g as Mr. Heaton described presidents. E. E. Cammack. J. K. Building Construction to Fire Losses,” 
rated in the Niagara peninsula son Hooker, Alfred Stinson. E. J. Perrin. and during the same week also ad- 
igo, and that e himself had Jr.. C. B. Morecom: vice-president and dressed the Alabama P lyte hn In- 
rmatior n the operatior treasurer, J. H. Brewster, Jr.; vice- stitute, the Georgia School of Tech- 
ring and actual photographs of president and comptroller, Rawdon W. nology, the Clemson Agricultura! Col- 
stores which had been fired and par Mvers: secretaries. Olaf Nordeng and lege and the Collegiate Institute in 


tially destroyed. Stores, he says, were James B. Slimmon; auditor, W. E. A. Asheville, N. C., not to mention an 


over-insured, dummy stock was placed Bulkeley Department officers: Vice- address before the Kiwanis Club anda 
n the res, and in s ases a bar- president. New York branch, J. S. special meeting of fire chiefs of sur- 
rel of inflammable material was placed Turn; secretary, D. R. Sibley; assistant rounding cities and towns in Asheville. 


the empty cartons representing secretaries. R. R. Stone. T. D. Olmsted, As a matter of fact, there is hardly 
the stock and a slow fuse was laid Fred Maccabe. C. T. Hubbard. C. E. a city or town of any size in the 
across the floor of the barrel. He as- Sprague, Harry N. Smith, A. J. Towne, United States where Mr. Fleming is 
erts that he secured photographs of W.S. Hart, A. V. Linde, W. F. Patton, not known to Chambers of Commerce 


INTER-OCEAN REINSURANCE COMPANY 


FINANCIAL STATEMENT AS OF DECEMBER 31, 1933 
AS REPORTED TO THE INSURANCE DEPARTMENT OF NEW YORK 





ASSETS LIABILITIES 


Cash in banks S 368.877.01 Unearned premiums $1.907.707.77 
Bonds ?.290.822.03 Reserve for losses 219.881.05 
Stocks 333.474.50 Reserve for taxes 51.546.04 
First mortgage loans 605.967.55 Funds held for treaties 26.642.74 
Home Office building 87.781.79 All other liabilities 73.131.05 
Collateral loans 6.500.00 ‘Contingency reserve 190.292.72 
Accrued interest 110,773.43 Voluntary reserve 150,000.00 
Premiums in course of collection 330,941.36 Capital S$ 500,000.00 

(not over 90 days) Surplus 1.015,936.30 


Surplus to policy holders $1.515.936.30 


Admitted assets $4.135.137.67 $4.135.137.67 


1933. and the values carried in 


*Contingeney reserve represents the difference between market quotations as of December 31. E 
companies 


issets in this statement for bonds and stocks owned. Complete list of bonds and stocks will be furnished to insurance 


upon request 


REINSURANCE—FIRE AND ALLIED LINES 


Eastern Department 
= Home Office 123 WILLIAM ST. 
CEDAR RAPIDS, [OWA NEW YORK CITY 
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snd Kiwanis and Rotary Club officials 


nterested in fire prevention work. He 


written many articles which 


ippeared in leading magazines 


nd newspapers, among the more re 


which have been “Is 
Fire Ladies’ 
Home Journal, a similar article in the 

nv Herald, and 


which was 


School a Trap” in the 
“Danger in 
] lome,” featured 1 

ntly in the Sunday magazine of the 


\Veu } rk Herald Tribune. 


British Oversea 


Fire Business 


mmenting on the results se 
business 
1933, 


+ Magazine and Insurance Moni- 


from the overseas firs 
by British offices during 


whole 


suuld prove slightly more satis 


f London, states that on the 
than has been the case for two 


ree years past. It adds that al- 


igh it may be premature to claim 
nat t worst of the world depression 
almost now over, there are at least 
zrounds to hope that this is the case. 
Total premiums for the United States, 
3a will be roughly 10 per cent less 
an 1932. The decline of the United 
Stat remiums, it says, may be ac- 
1 in the sterling published ac- 
the offices by the depreciation 
llar. Elsewhe1 t says, su 
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n Germany, th onsolidatior 
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and machinery for all risks, and 70,080, 


000 frances in respect of bonne arrivee. 


Experts appointed by the Seine court 


decided by a majority that the vessel 


could not be repaired and unanimously 


t more than 100, 
francs, the um at which the 


into effect. 


that repairs would co 


120,000 


bonne arrivee clause came 


Agricultural and Empire 
State Annual 


Encouraging report 


Meetings 
were ubmitted 
he Agricultural and Empire State 
annual 
meetings of the two compani« held 
Watertown, N. Y All 
both 


number of 


Insurance Compani« at the 
last week at 


directors of companies were re 


elected and a promotion 
were included in the election of officer 
following the stockholder 

A G 
agency 


vice-president. W. A. Seaver, 


meeting 
Wallace was advanced from 
secretary to the position of 
who ha 
neen secretary ol ne companies, wa 
named vice-president and ecretal 

and G. G. Inglehart, R. A. Parkinson, 
and H. F. Waterman, agency secre 
taries, were made ecretarie of oth 
ompanies. Other fficer reelected 
were: H. E. 
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vice-president, and H. W. T 
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idvanced from agency secretary 


vice-president * the 4 gricultur 
ind Empire State Insurance Com- 
banies of Watertown, V. } 


SMOKE 


By RALPH REED WOLFE 
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A venue 
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Street, and several 


Building by 
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from the subway at Seventh 
and Twenty-third 
that 
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Aetna (Fire) Group 
Field Conference 


HARTFORD, CONN., Feb. 13—State and 
special the Aetna (Fire) 
Insurance company and its subsidiaries, 
the World Fire & Marine Insurance 
company, the Century Indemnity com- 
pany and the Piedmont Fire Insurance 
company are in Hartford today attend- 
ing a field conference of the Home and 
Canadian departments which will !ast 
through the week. 

The company’s Home department, in 
which there are about fifty field men, 


agents of 


consists of the New England states, 
New York, New Jersey, Pennsylvania, 
Delaware, Maryland, District of Co- 


lumbia, Virginia, West Virginia, North 
and South Carolina, Georgia, Florida, 
Alabama, Mississippi, Louisiana, Texas, 
Arkansas and Oklahoma. Some of the 
field men from the Canadian depart- 
ment came to Hartford from Chicago, 
where they attended a field conference 
of the Aetna Fire Group held in the 
Western department last week. 

The Home department conference 
opened today with an address by Presi- 
dent W. Ross McCain, after which the 
meeting was turned over to the field 
men to be conducted exclusively by 
them without officers, supervisors or 
department heads being present. C. J. 
Wykoff, state agent for the state of 
Texas, is chairman of the meeting, C. J. 
Malcolm, Canadian special agent is 
secretary and J. A. Aitken, marine spe- 
cial agent of Pennsylvania is assistant 
secretary. 

While the fire and casualty field men 
will meet as a unit, the Century In- 
demnity Company field men will hold 
sectional meetings to discuss such sub- 
jects as agency development, under- 
writing policies, claim service, accounts, 
and payroll audit and inspection. 
Charles W. Maydwell, western depart- 
ment manager of the Century Indem- 
nity, will be chairman of this section, 
and Clay R. Martin, special agent at 
Boston, will be secretary. The confer- 
will end with a dinner Friday 
night at the Hartford Golf Club. 


ence 


Stockholders Approve Merger 


Acting on recommendations of di- 
rectors of their respective companies, 
stockholders of the American Colony 
Insurance Company, the American 
Merchant Insurance Company and the 
Colonial States Fire Insurance Com- 
pany have ratified the proposed merger 
of the three companies into one com- 
pany to be known as the American 
Colony Insurance Company. 


Detectives to Aid Indiana 


Inspectors in Arson Cases 


Al. G. Feeney, head of the Indiana 
state department of public safety and 
as such head of the fire marshal’s of- 
fice, has announced that in order to 
aid in the apprehension of those com- 
mitting arson, the detective force of 
the Indiana state police department 
would be assigned to arson cases to aid 
inspectors of the fire marshal’s office. 
This will give the department twice the 
men available for investigations as for- 
merly and it is the contention of Feeney 
that regular detectives in some in- 
stances will prove to be more valuable 
than the inspectors because of their 
official position. 


Director of Springfield F. & M. 


Edward H. Thompson, who has been 
president of the Federal Land Bank of 
Springfield since 1919 and also super- 
vises the Farm Credit Administration 
in New England, New York and New 
Jersey, has been elected a director of 
the Springfield Fire & Marine Insur- 
ance Company and its affiliate, the 
Sentinel Fire Insurance Company. He 
succeeds Winthrop M. Crane, Jr., re- 
tired. All other officers and directors 
were reelected. 


Honored With Life Memberships 

Those made life members in the Fire 
Underwriters Association of the Pacific 
by virtue of 25 years’ continuous active 
membership, and who were elected to 
that distinction at the opening session 
of the fifty-eighth annual meeting of 
the organization in San Francisco last 
week are: Frank L. Emerick, Fire- 
man’s Fund; W. A. Frazier, Goodwin 
& Allan; J. Robb Gay, adjuster; J. B. 
Hatcher, Great American; John A. 
Hougaard, Fred S. James & Co.; E. C. 
F. Knowles, Marsh & McLennan; Wil- 
liam F. Kuhl, Rolph, Landis & Ellis; 
Jos. F. Magee, adjuster; Dudley A. 
Parker, New Zealand; A. J. Penfield, 
Atlas Assurance; P. R. Weinmann, 
C. A. Colvin office; H. B. Tickner and 
Ralph G. Stick, Springfield Fire & 
Marine. 


General Agents in California 


Wentz & Erlin, San Francisco gen- 
eral agents, have been appointed gen- 
eral agents in California for the Mer- 
cantile Underwriters of the Mercantile 
Insurance Company, member of the 
North British fleet. 


Boston and Old Colony 
Financial Statements 

The sixtieth annual statement of the 
Boston Insurance Company and the 
twenty-seventh annual statement of the 
Old Colony Insurance Company show 
an exceptionally strong financial posi- 
tion for the two companies as of Dee, 
31, 1933. 

With admitted assets of $20,834,785, 
the Boston Insurance Company shows 
a policyholders’ surplus of $11,149,390, 
based on actual market quotations, 
which is equal to 2.42 times the un- 
earned premium reserve of $4,599,582, 
so that the company could lose by con- 
flagration or shrinkage in market 
values an amount almost two and one- 
half times the unearned premium re- 
serve and yet neither the unearned 
premium reserve nor any other reserve 
fund would be affected in any way. 

The Old Colony Insurance Company, 
with assets of $8,055,578, has a policy- 
holders’ surplus of $5,142,891, based on 
actual market quotations, which is 
equal to 3.69 times the unearned pre- 
mium reserve of $1,393,401. 

Both companies have continued pay- 
ment of dividends at the regular rate 
during the past year besides adding a 
substantial amount to surplus for pro- 
tection of policyholders and stockhold- 
ers. The combined investments of the 
two companies show the following per- 
centages according to classification: 
U. S. Government bonds, 14.13 per cent; 
State, county and municipal bonds, 
15.94 per cent; Foreign government 
and municipal bonds, 92 per cent; rail- 
road bonds, 9.23 per cent; public utility 
bonds, 7.78 per cent; miscellaneous 
bonds, 3.72 per cent; mortgages (first 
liens), .41 per cent; preferred stocks, 
6.49 per cent; guaranteed railroad 
stocks, 2.15 per cent; railroad stocks, 
2.73 per cent; public utility stocks, 
6.60 per cent; bank stocks, 6.68 per 
cent; miscellaneous stocks, 11.39 per 
cent; real estate, 7.01 per cent; cash, 
4.82 per cent. 


Henry G. Rowe 

Henry G. Rowe, 64, since Feb. 27, 1930 
a director of the Ohio Farmers Insur- 
ance Company and of the Ohio Farmers 
Indemnity Company, LeRoy, Ohio, died 
on Feb. 11 at Fairview Hospital, Cleve 
land, where he had been receiving 
treatment for several days. Mr. Rowe, 
in addition to being a director of the 
insurance companies, was also director 
and Chairman of the Board of The 
Old Phoenix National Bank, and a di- 
rector of The A. I. Root Company, both 
of Medina. 


The Spectator, February 15, 1934 
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Commissioners Take Up 
Insurance Code Question 


Executive Committee Dispatches 
Telegram to Gen. Johnson 
Offering to Express Viewpoint 





Another figure was sketched into the 
insurance NRA code picture last week 
when, at the conclusion of a meeting of 
the executive committee of the Nationa] 
Convention of Insurance Commission- 
ers in New York, a telegram was dis- 
patched to General Hugh Johnson, 
NRA administrator, advising him of 
the interest which insurance superin- 
tendents have in any code of fair com- 
petition, and offering to express the 
viewpoint of state officials to the code 
administrators before any definite con- 
clusions are reached by them. 

The telegram was as follows: 

“Various questions involved in any 
code of fair competition affecting the 
insurance industry now filed or to be 
hereafter considered are important 
from the standpoint of the public repre- 
sented by the respective insurance com- 
missioners of the United States. Ata 
meeting of the executive committee of 
the National Convention of Insurance 
Commissioners held at New York today 
it was determined to call this to your 
attention and to offer if you so desire 








the viewpoint of the National Conven- 
tion of Insurance Commissioners on any 
phase of the matter before definite con- 
clusions are reached.” 

The telegram bore the following sig- 
natures: Merton L. Brown, chairman, 
Massachusetts; Garfield W. Brown, 
president of the Convention, Minnesota; 
Robert C. Clark, Vermont; Christopher 
A. Gough, New Jersey; Theodore Thule- 
meyer, Wyoming; Dan C. Boney, North 
Carolina; S. A. Olsness, North Dakota; 
Jess G. Read, Oklahoma, and George S. 
Van Schaick, New York. 

Other details of the meeting, which 
was an executive session, were not dis- 
closed, but a formal consideration of 
code questions by the group was not 
unexpected in view of the fact that 
several phases of the competitive code 
filed, for example, by the National As- 
sociation of Insurance Agents, touch di- 
rectly on powers that now rest with the 
commissioners of the several states. 
Rate differentials, rebating, acquisition 
cost, licensing laws and other competi- 
tive questions contained in Article VII 
of the Agents’ code are incorporated in 
the insurance law of most states and 
conflicts are highly probable. 

It is felt by most observers that signs 
point more and more to a general con- 
ference at Washington with representa- 
tives of all groups in attendance, and 
that the final outcome will be a single 
code for the entire industry. 


Hopkins Commends Safety 
Campaign of CWA Force 


"Maryland No Accident Week" 
Launched by Holger Jensen of 
the Maryland Casualty Co. 


BALTIMORE, Feb. 12—Holger Jensen, 
of the Maryland Casualty Company, 
CWA safety director of Maryland, has 
launched a campaign to make the state 
first as the safest in the country for 
CWA workers. 

“Maryland No Accident Week” 
started today and through supervisors, 
foremen and sub-foremen an appeal has 
been made to the thousands engaged on 
all projects to do their utmost to keep 
accidents down to a minimum. 

The foundation for the campaign 
was built during the past several weeks 
during which instructions were given 
in first aid methods and general health 
measures. 

It is believed Maryland is the first 
state to undertake this move. No 
orders came from Washington to do so 
and when Harry L. Hopkins, Federal 
Administrator, was informed of the 
campaign he immediately sent the fol- 
lowing telegram to Mr. Jensen: 

“We are delighted with your 
posal to make week of February 12 no 

(Concluded on page 32) 
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Early Returns of Casualty and Miscellaneous Companies for the Year Ending Dec. 31, 1933 
This information will be supplemented from week to week by additional reports 
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health bra h only 
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Value. 
b Capital assets and surplus includes life department ; 


other items accident 


+ Securities are valued at Amortized Value. 
and 


750,000) 5,952,516) 17,448,892 


7,120,306 


14,310) 15,695] 8,832 5,648) 14,480 
2,085,717] 2,199,632) 1,015,462 908,164) 1,927,415 
1,634,101] 1,739,756] 1,211,657 271,802} 1,552,015 
199,363 225,325 130,077| 69,017 9,243 208,337 
342,251 349,386, 283,742 1,081 284,848 
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Compensation Discussed 
at Bureau-Agency Conference 


While no 
agreed upon at the conference on com- 


definite program was 
pensation problems, held at the Hotel 
Biltmore in New York last week, be- 
tween representatives of the National 
Bureau of Casualty and Surety Under- 
writers and the committees of the Na- 
Association of Casualty and 
Agents and the National Asso- 
ciation of Insurance Agents, sufficient 


tiona) 


Surety 


progress was made to encourage all 
who participated. William Leslie, asso- 
ciate general manager of the National 
Bureau, who acted as chairman of the 
meeting, expressed himself as greatly 
pleased over the outcome. 

“While no final 
reached at these two meetings a spirit 


decisions were 
of harmony prevailed which promises 
well for the future,” said Mr. Leslie. 
“We discussed in a frank and friendly 
manner the problems mutually affecting 
the interests involved. Both parties are 
determined to cooperate in bringing 
about an improvement in the line which 
has been so disastrous during recent 


years. The Conference will meet again 


in the near future.” 


Mr. Harrington's Figures 
on Small Compensation Risks 
W. Eugene Harrington, a past presi- 
dent of the National Association of In- 
surance Agents, is a scholarly type who 
usually bolsters his arguments in be- 
half of the local agent with a display 
of actual experience data compiled in 
accordance with sound research meth- 
ods. Thus, in a letter to a special com- 
mittee of Georgia manufacturers study- 
ing the subject of workmen’s compensa- 
tion insurance, Mr. Harrington, in set- 
ting out to prove that local agents are 
unable to make any profit on small com- 
pensation risks, quotes some interesting 
figures for the state of Georgia. Using 
1930 figures, the latest data available 
to him, Mr. Harrington finds that “91.3 
per cent of the number of risks written 
by the local agents in the state of 
Georgia produced an average gross 
commission per risk of $10. Five per 
cent of the number of risks produced 
an average commission of $69.90; 3.4 


per cent of the number of risks pro- 
duced an average commission of 
$198.50; 0.3 per cent of 1 per cent of 
the number of risks produced an aver- 
age commission of $729.70. In short, 
out of 4494 risks written in this state, 
only 390 of them produced a commission 
on any one risk in excess of $21.80. 
“I can assure you,” writes Mr. Har- 
rington, “that carefully implied figures 
on the cost of operating both local in- 
surance agencies and general insurance 
agencies (eliminating entirely any 
profit for the operators thereof) will 
prove that the predominating number 
of risks written produces such a totally 
inconsequential income per risk that 
a profit to either the local agent or 
general agent on the present scale is 
one of absolute impossibility, unless he 
be fortunate enough to have one of the 
only 165 risks throughout the state pro- 
ducing a premium in excess of $1,000.” 


Ward |. Cornell 


Ward I. Cornell, manager of the Bos- 
ton department branch office of the 
Hartford Steam Boiler Inspection and 
Insurance Company, died last week 

















CAUSES OF DISABILITY 


For many vears a standard and in- 
work for managers, 
adjusters, medical examiners and 
lawyers connected with health and 
accident lines showing how the 
condition of health is affected by 
| illness and accident, also treating 

of death through post-mortem ap- 

pearances. A book on diagnosis 
prognosis, treating of acci- 


structive 


| and 
| dent, illness and poisons which re- 
sult in disability. 
fusely illustrated. 


700 pages, pro- 


Price per copy, $10 


THE SPECTATOR COMPANY 


For All Accident and Health Insurance 


Agents, Adjusters and Field Men 


Three Invaluable Works by C. H. HARBAUGH, M.D. 


THE ADJUSTER’S MANUAL 
Fourth Edition 

This standard text has recently 
been thoroughly revised and 
brought up to date, making it of 
particular value to adjusters of 
casualty companies, fraternal or- 
ganizations and transportation 
companies. Gives diagnosis of 
symptoms and indicates probable 
length of disability occasioned by 
any illness or accident. Divided 
into three sections: Accidents; 
Diseases; and Poisoning. Includes 
valuable tables and glossary of 
terms. Completely indexed, and 
flexibly bound. 


Price per copy, $6 
Ask for special quantity prices. 


56th & Chestnut Sts. 


INDUSTRIAL CLAIM ADJUSTER 
Second Edition 

Specially prepared to aid industria! 
accident and health agents to in- 
crease their earning capacity. 
Alphabetical arrangement, _ indi- 
cates after every disease or acci- 
dent whether such renders pros- 
pect uninsurable and if so how 
long, after occurrence, before he 
becomes insurable. Gives instruc- 
tion in the bases of claim adjust- 
ments. Divided into four sections: 
Accidents; Diseases; Poisons; and 


Special Articles. Also Medical 
Vocabulary. Pocket size, flexible 
binding. 


Price per copy, $1.50 


Ask for special quantity prices. 


PHILADELPHIA, PA. 
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after brief illness. Mr. Cornell en- We may add that, in contrast, German 

tered the company’s employ in 1907 and_ insurance companies did the following 

has been in managerial charge of the business in foreign countries: 

Boston department since 1919. 1932 RM. 49,366,000 
a 1931 53,394,000 

Notes From Our 1930 63,272,000 


Foreign Correspondent 

The sensational 
Bayonne municipal pawnshop which in- 
volved losses of about half a billion 
French francs and which meanwhile 
has caused the downfall of the Chau- 
temps Cabinet, has had its 
sions on French insurance companies. 
It is true that the Government exerted 
very real pressure upon them to favor 
the pawnshop issues. But it is also 
true that many of them did not go for 
the faked issues hook, line and sinker 
but doubted the wisdom or, for that 
matter, the right of the Government to 
steer insurance companies into the 
stormy waters of the Bayonne munici- 
pal pawnshop finances. At any rate, 
today there are still 21 insurance com- 
panies which hold papers issued by the 
pawnshop, at a nominal value of 86,- 
000,000 frances, or about $5,420,000; 
among them we find the “Avenir Famil- 
ial” (Fres. 15,000,000), “Confiance-Vie”’ 
(Fres. 23,000,000), “Confiance-Kapitali- 
sation” (Fres. 10,000,000), “Lloyd de 
France-Vie” (Fres. 6,000,000), and 
“Urbaine-Vie” (Fres. 12,000,000); the 
rest is split up among smaller com- 
panies. One can be reasonably sure 
that the companies affected will defend 
their rights in court in the best ap- 
proved French manner. 


collapse of the 


repercus- 





American Operation 
In Germany Negligible 

Here is a little statistical survey 
which shows the smallness of the busi- 
ness being done by American insurance 
companies in Germany, in contrast to 
their foreign competitors. Be it stated 
first that premiums paid to foreign in- 
surance companies in Germany, ag- 
gregated in 


1932 RM. 96,194,000 
1931 112,666,000 
1930 107,946,000 


On the average, these premium totals 
are distributed as follows: 


Life RM. 46,076,000 
Casualty 23,671,000 
Fire 19,688,000 


Here we come to the point. In 1932, the 
share of 


Switzerland was RM. 64,335,000 


Austria 16,244,000 
Great Britain 12,478,000 
UNITED STATES 589,000 
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Germany is proud of her part in the 
international reinsurance 
While the figures are of 1931, they may 
nevertheless be of interest: 

Per Cent of 
the total 


Germany £15,500,000 or 36.0 
Switzerland 10,350,000 “ 24.0 
United States 6,920,000 “ 16.1 


4,170,000 “* 9.7 
2,940,000 “ 6.8 
2,300,000 “ 5.4 

880,000 “ 2.0 


Denmark 
Great Britain 
France 
Norway 


Domestic Monopoly 
In Italian Insurance 

In Italy, there were 188 
companies in 1915; of these 107 do- 
mestic. Fifteen years later, the total 
had been cut to 179, but the number of 
domestic companies 123. 
Last year, 154 companies were counted, 
of which 103 were domestic enterprises. 


increased to 


Continental Casualty Dividends 

The Continental Casualty Company 
of Chicago, which recently made an ex- 
cellent statement for 1933 operations, 
has resumed payment of dividends to 
stockholders with the authorization of 
15 cents a share payable March 1 to 
stockholders of record Feb. 15. The 
last previous dividend was made April 
1, 1932. 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 
with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 
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The THIRD PARTY 


By Dick JOHNSTON 


HIS business of planning a work 
day, it me, is somewhat 
like that other praiseworthy business of 
making New Year’s resolutions. The 
sad similarity of the two lies in the 
Just as 


seems to 


transitory character of each. 
anyone can make a resolution so can 
anyone plan his work. The difficulty is 
in keeping the resolution or plan in 
mind against all temptations to break 
away from it. The best way to over- 
come this difficulty is to be honest with 
yourself. 


As day of planned work is a test. 


At the end of the day demand an 
accounting of yourself. Why didn’t you 


| do all that you had planned to do? It 


insurance | 


is here that the devil of temptation gets 
in some sly work. All through the day 
he has been putting obstacles in your 
path. If you fell over them he is right 
at your side during the accounting 
period to complete his work. Perhaps 
you are honestly trying to figure out 
just what did happen to upset your 
plans. The truth doesn’t come easily, 
so while you are thinking it over the 
devil repeats the question in a slightly 
different way. “What plausible excuse 
can you think of to make this situation 
less embarrassing?” In the end you 
usually find yourself making excuses 
instead of facing the facts. 


* * * 


|‘ a man wants to improve his busi- 
ness he must plan his work. He must 
work out each detail and step of his 
plan if he is to get the desired results. 
As each temptation to slow down or 
deviate from his plan appears, he must 
tell himself that there can be no ex- 
cuses. If he sticks to the course through- 
out the day his plan will have been 
fulfilled. If he leaves the course he 
must admit that he didn’t have the de- 
termination and ambition necessary to 
make the grade. 


ON’T be too easy on yourself. Get 

into the habit of being annoyed 
with your own shortcomings. The more 
it hurts the sooner you will do some- 
thing about it. If your friends encour- 
age you to make excuses, don’t be 
afraid to admit how rotten you are, or 
else throw something at them to change 
the subject until vou have 
yourself. 


redeemed 
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Albany Legislation 


Feb. 14 (Special) 


ALBANY, N. Y., 
has been made by 


Thus far no progress 


the legislature in advancing pending 
nsurance bills. As yet, neither Senate 
nor House insurance committee has 
held any sessions. 

A bill sponsored by Senator Thomas 


C. Desmond repeals Chapter 745, laws 
of 193 Article 12, insurance law, 
and creates a mortgage authority of 
five members appointed by the governor 
consent of the Senate, to take 
functions of any mortgage in 

corporation, to 
federal and 
relief, to 


. and 


with the 
iver all 
guaranty 
the 
monetary 


vestment 


negotiate with state 


agencies for sus- 


pend, alter or modify the rules of prac- 


tice of courts and remedies. 


Senator Palmer has intro- 


Harry J. 


duced a bill, amending section 59, Ve 
hicle and Traffic law, relative to the 
negligence of an operator other than 


the owner by providing liability of the 
owner with respect to any one accident, 
is limited to $5,000, in case of injuries 
or death of any one person and to $10,- 
000 in case of injury or death of more 


than one person and to $1,000 for 
property damage. 

Senator Albert Wals, offered a 
bill amending section 59, Vehicle and 
Traffic for service of 
process on corporations 


vehicles in 


has 


law, providing 
and 
renting or leasing motor 
action to recover damages for injuries 
or death caused by operation of rented 
or leased vehicle whenever rentor can- 


persons 


not be found within the State to re- 
ceive such service. 
A bill amending section 109, insur- 


ance law, presented by Senator Philip 
N. Kleinfeld, makes standard provisions 
for liability policies applicable to poli- 


cies, contracts and agreements or re- 
insurance, 
Assemblyman Jasper W. Cornaire, 


has introduced a bill amending section 
%4-g, Vehicle and Traffic law, author- 
izing the Motor Vehicle Commissioner 
to relieve any person from furnishing 
proof of financial responsibility, pro- 
vided three years have elapsed since 
his suspension pursuant to section 94-a 
or 94-b. 

Amendments to the Workmen’s Com- 
pensation Law, proposed by Senator H. 


L. O’Brien, would empower the State 
Industrial Board to make rules for pro. 
tecting laborers on construction work: 
also, relating to responsibility of pub. 
lic works contractors; also, providing 
compensation for permanent total disa- 
bility shall not be than 
week; also, making the provision for 
presumption as to the cause of an oe- 
cupational disease apply also to em- 
ployees coming in direct contact with 
any of the substances mentioned in the 
schedule. 


less $15 a 


Louisville Branch Manager 
LOUISVILLE, Ky.—M. O. Diggs, super- 
intendent of the casualty department 
and assistant manager of the Louis- 
ville, Ky., branch office of the U. S. F. 
& G., for the past eight years, has been 


appointed manager of the Louisville 
division, succeeding Thomas S. Dugan, 
who has retired as manager of the 


Louisville branch, but who will 
tinue as a resident vice-president. Mr. 
has been connected with the 
F. & G., for thirty-seven years. 


con- 


Dugan 
U. S. 























Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultants 
Examinations Valuations 
&® WEST 40TH STREET NEW YORK 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
500—Sth Ave.—at 42nd Street 


NEW YORK 





WOODWARD, FONDILLER, 
RYAN & SHARP 
Consulting Actuaries 


90 John St. New York 





DONALD F. CAMPBELL 


Consulting Actuary 


160 Ne. LA SALLE ST. 
i213 





Telephone State 


CHICAGO 


= . 




















ACTUARIES 














JAMES H. WASHBURN, F.A.1.A. 
Consulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 
ate, Group. Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Fapert Advice on Domestic, Tropical and 
Semi-Tropical Business 
2004 WEST END AVE. 
NASHVILLE, TENN. 





J. Charles Seitz, F. A. I. A. 


Consulting Actuary 


Author “‘A System and Accounting for a Life 
Insurance Company” 
Attention to 
Reserve, Fraternal and Assessment 
Business— Pensions 


Legal 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 





Haight, Davis & Haight, Inc. 
Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 


(imahe 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 


Accountants, Statisticians 


128 North Wells Street 
CHICAGO 





FRANK M. SPEAKMAN 


Censulting Actuary 
Associates 


Fred E. Swartz, C. P. A. 
E. P. Higgins 


THE BOURSE PHILADELPHIA 





ALEXANDER C. GOOD 


Censulting Actuary 


615 Central Trust Bidg.. 
JEFFERSON CITY, MO. 


and 806 Security Bidg., Kansas City, Me. 
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State First License Suspension Under CWA Safety Campaign U. S. F. & G. Stockholders 
pro- Michigan Responsibility Law (Continued from page 29) To Vote on Preferred Stock 
we, LANSING, MIcH., Feb. 12—Although Pe a ee ee Directors of the United States Fidel- 
—_ the m rists’ financial responsibility rege ESSE = the State of | — ity and Guaranty Company of Balti- 
ding ict has been in effect since October, the ed all ¢ ivil Works employes. In addi- more, Md., have called a special meeting 
ae first license suspension order based on tion to saving human lives and poerene- of the stockholders for Feb. 26, at which 
fh an ul d court judgment has just '"* aeatactieaanitind human suffering you approval will be asked to issue $4,000,- 
for arisen. Some 550 drivers have prev- have an opportunity through your (00 preferred stock to be purchased by 
gine iously felt the penalties of the law a ee oe apread eongnent the Reconstruction Finance Corpora- 
an through infraction of traffic laws which ~~ nee tne he sieges — tion. After the issuance of the $4,000,- 
— s carried license suspension penalties. ®'©4' © — yo ey eal preferred stock the item of “bills 
shes: They, like motorists who have failed sears payable” representing a loan of 
to pay judgments of $300 or more, must I feel sure that you may count ON ¢, 009000 from the R.F.C. will be 
supply evidence of financial responsi- the full ae not only of all eliminated. 
bility before they are permitted use of administrators in your state but also 
their cars again. on the full cooperation of every man 
iper- The udgment case arose in Bay and a working PS wa ty -eanege Phila. Branch Manager 
ment county where a damage award of With this splendid spirit look for a BALTIMORE, Feb. 12—W. A. Edgar, 
ouis- $419.80 was obtained by one William prune record in secitent prevention a vice-president and for a number of 
5. F. Jones against A. N. Zimmer of North- the State of Maryland as the result of years in charge of agency work of the 
been ville, Wayne county. Zimmer has now Y°UF special program. United States Fidelity and Guaranty 
ville been rdered, according to Louis itll Ic " Company, has been appointed manager 
igan, Morony, head of the financial responsi- *©€@°°4F Mutua asualty of the Philadelphia branch office, suc- 
the jility law administration, to turn over The Seaboard Mutual Casualty Com- ceeding John Kent Kane, retired. Mr. 
oid his driver’s license and automobile pany of Philadelphia has received a Edgar joined the U. 8. F. « G. in 1922 
Mr. license plates in default of payment of certificate of authority authorizing it after a varied experience in field work 
; the judgment and evidence of financial to write casualty insurance in the and shortly afterwards was placed in 
oe responsibility for the future. State of Maryland. charge of the agency department. 
ears. 
Te 
—_ Early Returns of Casualty and Miscellaneous Companies for the Year Ending Dec. 31, 1933 
RK 
£ 3 » $ by $ 3 $ $ $ $ § $ $ $ $ 
—_ 350,000|+1,219,264! 379,877} 5,792] 306,612 170,101} 657,816) 730,655) 234,645 195,668} 543,203 
1,000,000) *9 ,231,248)1,239,917| 843,966)3,090,440 2,681 ,096)7 , 166, 278|7 ,962,365)3,849,711 2,287,101/7, 109,912 
+8,019,554/1,940,946) 400,000) 911,634 4,533,735 4,223 ,811|4,657,015/3 227,835] 871,486 434 ,452/4,841,361 
: 3,000,000] 162,807,817/3 ,812,762|2,703,824| 863,572 1,401 ,428/1,452,560/1,453,237| 765,646 649 328) 1,457,508 
14,026 ,670/2,392,043| 174,462) 980,034) 480,131 1,960 ,068|2,092,277'1,039,966| 336,809 482 ,418/1,863 ,533 
. 305,592 90,879 40,000 80,685 11,649 68,444 301.777! 320,530) 170,631 103,167) 332,844 
Freeport Mi —— 375,000\ 14,574,250) 427,.799| 400,000) 617.596 1,347 ,917/1,752, 160) 1, 760,066/1, 243 ,638 580, 766/1,824,404 
= feo I oe 200,000] +683,332} 179,320 151,975 128,961] 356,624) 389,206) 124,922 23,928] 174,925) 323,775 
‘ akes Casualty, 
at Ween ie 300,000; [692,714 200,000 38,865 43 062 89,468 234.518! 473,223 90.195 38,956 63,442 
aeen is Stock Ins 250,000) 856,817} 125,000) 157,580) 185,268} 86,259) 552,522) 593,266) 292,849 25,000) 59,284) 617,195 
Inte ck al ae | 500,000) *1,152,067) 452,139) 59,029) 104,533 16,630) 212,833) 265,538) 215,514 93,621) 321,479 
Au s Angeles, 
oe iii gene +5, 766, 857/4, 462,273 1,058,825} 178,526 2,110,941/2,413,461| 1,056,376] 493,245 859 ,452/2,585,691 
a tne 5, ee oe 35,271 58,500, 70,543} 97,071] 71,208 26,257} 97,843 
~ c Mik es 750,000] 2,594,292] 500,000 452,319] 498,007 393 ,.972/ 1.731, 768]1,847,808/1,005,014 894,.93311,861.204 
Bevin aie Sg re 25,000; 215,955 78,078 11,403 65,932 35,542) . 451,427) 465,937) 127,977 258,851) 386,848 
Pangyiveni Ind a. a ee. eee 5, 133 14,207} 17,007 4,269 10,929} 16,050 
Seg oti piatg, | 300+000|%2,5¢3,261) 268,657) 87,537] 819,680 964 ,547| 1,594,339] 1,662,053) 1, 152,253 149 669,640! 1,861,864 
ve Ciasaaiey, “| 2900000) 80-510.808)3 502, 178 53,000} 227,654 43,235] 488,240/18,124,486| 258,754 240, 454) 15,348,307 
Philadelphia, Pac... 77,434) 3,421 38,777 630| 15,748 85,065) 85,066) 4,857 2,774} 7,632 
Re of — t - valued as of Market Value Dec. 31, 1933. * Bonds at Amortized Value, Stocks at Convention Value. t Se ( uritie s valued 
a a a OO eo ey 
! I ; cident an alth ran nly. apital, a > plus, ai in 
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include Life Department; other items are for Accident and Health branch only 


c Commenced business June 20, 1935. 











ss encemamenead Pertinent Facts 


sound, stable company of as revealed in the December 31, 1933 
proven service—his selling job official statement 


is half done. 
Insurance buyers—today— . Insurance in Force $164,688,314 

. An increase of $2,904.507 
want dependable protection. Note: This is the *22nd consecutive year 
in which the Continental Assurance 
Company has made an increase in Insur- 
ance in Force. 


WE 00 Ove raat 


Admitted Assets—S$18.683.327.26 


PHILADELPHIA ‘An inerease of $843,631.00 


Note: This is the *22nd consecutive year 


FIRE and MARINE in which the Continental Assurance 


Company has made an increase in Ad- 


INSURANCE COMPANY mitted Assets. 


HEAD OFFICE: “ 
Cash- $1.116.381.64 


1600 Arch Street, Philadelphia ee aa ees a 
U. S. Government obligations 1.376,835.55 


Chicago San Francisco 


209 W. Jackson Boulevard 200 Bush Street. ss reas 
$2,493.217.19 


Largest amount of Cash or equivalents in 
its history. 


Capital and Surplus exceed 20% of Policy 
Reserves. 


* The Continental Assurance Company was 
organized 22 years ago. 


NOW IT's Th 
CONTINENTAL ASSURANCE , 
LIFE INSURANCE Senate Lusi 


by WALTER CLUFF CHICAGO, ILLINOIS Pap 


Author of “Life Underwriting 


Efficiency” and "The Spirit of 
life Underwriting.” - ed 0 





























This compact, pocket-size booklet picks up the — ‘Sur 
‘ 


thread after a prospective agent has been sold on life 


insurance and has signed a contract ° 
Simply written, frank and straightforward. non R ‘INST JFRAN( | e 


technical in every respect, the suggestion is made that 
this thirty-six page booklet be made standard equip 

ment for every new agent. The author explains “‘the FIRE AND CASI JALTY 
ilemands and exactions that our business makes of 

you as you enter it.’’ and puts before the new agent 
‘the obligations and responsibilities it lays upon you 


through study, preparation and procedure.”’ Plainly. ROSSIA INSURANCE COMPANY 


it tells what every new agent “‘must face, what he 


s ‘up against’ in selling life insurance ie 
OF AMERICA 








It is not intended to discourage the new man 
Rather a thorough reading should start him off in 


the right direction. This booklet should be among THE METROPOLIT AN 
( the first of educational matter given to him. It can | i 
be used for the older agent who needs to be resold FIRE REASSURANCE COMPANY 


on the fundamental habits of life insurance selling 
A COPY Review by B. M. Wolberg, C. L. U., in Manager's OF NEW YORK 


Magazine of the Life Insurance Sales Research 
12 COPIES $5.40 Bureau = f : ooo ee RC sce , ro 
THE FIRST REINSURANCE COMPANY 

ORDER TODAY FROM OF HARTFORD 


THE INSURANCE FIELD 


Adah mc 115 Broad Street. Hartford. Conn. 
LOUISVILLE, - KENTUCKY ‘ — > ane ~ & . 
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